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Approximate date of commencement of proposed sale to the public.   As soon as practicable after this Registration
Statement becomes effective.

If any of the Securities being registered on this Form are to be offered on a delayed or continuous basis pursuant to
Rule 415 under the Securities Act of 1933, as amended, check the following box: o

If this Form is filed to register additional securities for an offering pursuant to Rule 462(b) under the Securities Act,
please check the following box and list the Securities Act registration statement number of the earlier effective
registration statement for the same offering: o

If this Form is a post-effective amendment filed pursuant to Rule 462(c) under the Securities Act, check the following
box and list the Securities Act registration statement number of the earlier effective registration statement for the same
offering: o

If this Form is a post-effective amendment filed pursuant to Rule 462(d) under the Securities Act, check the following
box and list the Securities Act registration statement number of the earlier effective registration statement for the same
offering: o

Indicate by check mark whether the registrant is a large accelerated filer, an accelerated filer, a non-accelerated filer,
or a smaller reporting company.  See the definitions of “large accelerated filer,” “accelerated filer” and “smaller reporting
company” in Rule 12b-2 of the Exchange Act.

Large accelerated filer o Accelerated filer o

Non-accelerated filer o (Do not check if smaller reporting
company)

Smaller reporting company x
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CALCULATION OF REGISTRATION FEE

Title of Each Class Of Securities to be Registered
Amount to be

Registered

Proposed
Maximum
Aggregate
Offering
Price per

share

Proposed
Maximum
Aggregate

Offering Price

Amount of
Registration

fee (1)
Common Stock, $0.001 par value per share - $ - $ - $ -
Warrants to purchase Common Stock - $ - $ - $ -
Common Stock issuable upon exercise of Warrants
(2) - $ - $ - $ -
Total Registration Fee - $ - $ 10,000,000 $ 1,161.00

(1)  Calculated pursuant to Rule 457(o) on the basis of the maximum aggregate offering price of all of the
securities to be registered.

(2)  Pursuant to Rule 416, the securities being registered hereunder include such indeterminate number of
additional shares of common stock as may be issuable upon exercise of warrants registered hereunder
as a result of stock splits, stock dividends, or similar transactions.

The registrant hereby amends this Registration Statement on such date or dates as may be necessary to delay its
effective date until the registrant shall file a further amendment which specifically states that this Registration
Statement shall thereafter become effective in accordance with section 8(a) of the Securities Act of 1933 or until the
Registration Statement shall become effective on such date as the commission, acting pursuant to section 8(a) may
determine.
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PRELIMINARY PROSPECTUS
Subject to completion, dated [__], 2011

QUADRANT 4 SYSTEMS CORPORATION

Up to ______ Units, each consisting of
one share of common stock and

warrants to purchase up to an additional 0.5 share of common stock

The information in this prospectus is not complete and may be changed. We may not sell these securities until the
registration statement filed with the Securities and Exchange Commission is effective. This prospectus is not an offer
to sell these securities and it is not soliciting an offer to buy these securities in any state where the offer or sale is not
permitted.

We are offering up to ____________ Units for a per Unit purchase price of $____.  Each unit consists of one share of
our common stock, $0.001 par value, and a warrant to purchase up to an additional 0.50 (one-half) share of our
common stock.  The warrants entitle holders to purchase one share of our common stock for each 2 warrants they hold
at a price per share equal to $___.  The units will separate immediately and the common stock and warrants will be
issued separately and the common stock and warrants will trade separately.  We are not required to sell any specific
dollar amount or number of units, but will use our best efforts to sell all of the units being offered.  The offering
expires on the earlier of (i) the date upon which all of the units being offered have been sold, or
(ii)________________, 2011.  We and the placement agent may, upon request of any investor in this offering, sell
units to such investors that exclude the warrants, provided that the sale of units that exclude such warrants shall be at
the same offering price per unit as all other investors.

Our common stock is currently listed on the Over-The-Counter Bulletin Board, which we refer to as the “OTC Bulletin
Board” or “OTCBB” under the symbol “QFOR.”  On September 27, 2011, the last reported sales price of our common
stock as reported on the OTCBB quotation service was $0.35 per share. We do not expect any market to develop for
the warrants.

Investing in our common stock involves a high degree of risk.  We urge you to carefully consider the ‘‘Risk Factors’’
beginning on page 4.

Per Unit Total
Offering Price per Unit $ $
Placement Agent’s Fees (1) $ $
Offering Proceeds before expenses (2) $ $

(1)           For purposes of estimating the placement agent’s fees, we have assumed they will receive their maximum
commission on all sales made in the offering.  We have agreed to pay the placement agent a cash fee equal to 6% of
the gross proceeds of the sale of units sold by us, 6% of the cash exercise price received by us upon exercise of the
warrants issued in this offering for exercises solicited by the placement agent and issue to the placement agent
warrants to purchase shares of our common stock equal to 5% of the aggregate number of shares of common stock
included in units sold in the offering.  The placement agent warrants will have terms substantially similar to the
warrants included in units offered hereby, except that the placement agent warrants will have a term of five years from
the effective date of the registration statement of which this prospectus is a part, be exercisable at 125% of the Unit
offering price and will otherwise comply with FINRA Rule 5110 (g)(1).  Additionally, at the closing, we will
reimburse the placement agent’s accountable expenses not to exceed $50,000.
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(2)           Because there is no minimum offering amount required as a condition to closing in this offering, the actual
public offering amount, placement agent fees, and proceeds to us, if any, are not presently determinable and may be
substantially less than the total maximum offering amounts set forth above. We estimate total expenses of this
offering, excluding the placement agent’s fees, will be approximately $______.  See “Plan of Distribution” beginning on
page 37 of this prospectus for more information on this offering and the placement agent arrangements, including our
obligation to reimburse the Placement Agent for certain of its expenses.

Rodman & Renshaw, LLC has agreed to act as our exclusive placement agent in connection with this offering.  In
addition, the placement agent may engage one or more sub-placement agents or selected dealers. The placement agent
is not purchasing the securities offered by us, and is not required to sell any specific number or dollar amount of units,
but will assist us in this offering on a “best efforts” basis.

This offering will terminate on [___________________], 2011, unless the offering is fully subscribed before that date
or we decide to terminate the offering prior to that date. In either event, the offering may be closed without further
notice to you. All costs associated with the registration will be borne by us.

Neither the Securities and Exchange Commission nor any state securities commission has approved or disapproved of
these securities or passed upon the adequacy or accuracy of the prospectus.  Any representation to the contrary is a
criminal offense.

The date of this prospectus is ____________, 2011.

RODMAN & RENSHAW, LLC
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ABOUT THIS PROSPECTUS

You should only rely on the information contained in this prospectus.  We have not authorized anyone to give any
information or make any representation about this offering that differs from, or adds to, the information in this
prospectus or in its documents that are publicly filed with the SEC.  Therefore, if anyone does give you different or
additional information, you should not rely on it.  The delivery of this prospectus does not mean that there have not
been any changes in our condition since the date of this prospectus.  If you are in a jurisdiction where it is unlawful to
offer the securities offered by this prospectus, or if you are a person to whom it is unlawful to direct such activities,
then the offer presented by this prospectus does not extend to you.  This prospectus speaks only as of its date except
where it indicates that another date applies.

Market data and certain industry forecasts used in this prospectus were obtained from market research, publicly
available information and industry publications. We believe that these sources are generally reliable, but the accuracy
and completeness of such information is not guaranteed. We have not independently verified this information, and we
do not make any representation as to the accuracy of such information.

In this prospectus, the terms “we”, “us”, “our”, “our company” and “Quadrant 4 Systems” refer to Quadrant 4 Systems
Corporation, a Florida corporation.

The trademarks and product names appearing in this prospectus are the property of their respective owners.

ii
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PROSPECTUS SUMMARY

This summary highlights some important information from this prospectus, and it may not contain all of the
information that is important to you.  You should read the following summary together with the more detailed
information regarding us and our common stock being sold in this offering, including “Risk Factors” and our financial
statements and related notes, included elsewhere in this prospectus.

Our Company

Quadrant 4 Systems Corporation is a Florida corporation.  Our primary focus and business model relate to providing
business process consulting and information technology, which we refer to as “IT,” consulting to other businesses.  We
are a provider of software development, outsourcing and consulting services. In May 2010, we acquired a business
involving IT consulting and that area of business is the primary focus of our business model.  Our current customer
base is primarily medium to large companies primarily in three market segments; healthcare, telecommunications and
financial services.

Corporate information

Our principal executive offices are located at 2850 Golf Road, Suite 405, Rolling Meadows, IL 60010 and our
telephone number is (732) 798-3000. Our website address is www.quadrantfour.com. The information contained
therein or connected thereto shall not be deemed to be incorporated into this prospectus or the registration statement of
which it forms a part.

Business Strategy

We are a supplier of IT and IT Enabled Services, which we refer to as “ITES,” based products and solutions specific to
the health care, telecommunications and financial services industries.  We have adopted a business strategy to acquire,
build and deploy a broad range of products and solutions and be a single source one stop supplier of advanced IT
solutions that allows our clients to take advantage of recent trends in the information technology field.

1

Edgar Filing: Quadrant 4 Systems Corp - Form S-1

10



Table of Contents

THE OFFERING

Securities offered: Up to [__] units, each unit consisting of one share of
common stock, $0.001 par value, and a warrant to
purchase up to an additional 0.5 (one-half) share of
common stock.  Units may be sold in one or more
closings up to the termination date of [November 30,
2011.]

Offering price: $_____ per Unit.

Description of warrants: The warrants will be exercisable at any time during the
period commencing after the date of closing and ending
on the [fifth] anniversary of the closing date at an
exercise price per share equal to $____. We and the
placement agent may, upon request of any investor in this
offering, sell units to such investors that exclude the
warrants, provided that the sale of units that exclude such
warrants shall be at the same offering price per unit as all
other investors.

Common stock outstanding prior to the offering: 49,250,492 shares.

Common stock outstanding after the offering: __________ shares, which does not include ________
shares of common stock issuable upon exercise of the
warrants included in the offered units or any exercise of
the placement agent warrants.

Use of proceeds We expect to use the proceeds received from the offering
to carry out our marketing strategy, pursue acquisitions of
additional assets and for general working capital
purposes.

Risk factors See “Risk Factors” beginning on page 4 and the other
information in this prospectus for a discussion of the
factors you should consider before you decide to invest in
the units.

OTCBB quotation service symbol QFOR

2
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SUMMARY OF CONDENSED CONSOLIDATED FINANCIAL INFORMATION

The following summary selected condensed consolidated financial information as of and for the years ended
December 31, 2010 and 2009, have been derived from our audited financial statements. The financial information as
of and for the six months ended June 30, 2011 and 2010 is derived from our unaudited condensed consolidated
financial statements. The condensed consolidated financial information set forth below should be read in conjunction
with “Management's Discussion and Analysis of Financial Condition and Results of Operations” and the financial
statements and notes thereto included elsewhere in this prospectus.

(in thousands, except per share amounts)

For the Six Months Ended
June 30,

(unaudited)

For the Year Ended
December 31,

2011 2010 2010 2009
Consolidated Statement of Operations:
Revenue $14,002 $4,336 $15,233 $168
Cost of Revenue 10,935 3,648 12,883 58
Gross Margin 3,067 688 2,350 110

General & Administrative Expenses (976 ) (219 ) (900 ) (140 )
Amortization Expenses (1,755 ) (342 ) (1,476 ) -
Interest Expense (819 ) (226 ) (726 ) -
Writedown of lists - - (1,500 ) -

Net Income (Loss) $(483 ) $(99 ) $(2,252 ) $(30 )

Common Stock Data:
Net Income (Loss) per common share $(0.01 ) $ * $(0.09 ) $(0.01 )
Weighted Average common shares 47,031,339 35,150,211 24,845,602 2,921,874
* less than $0.01 per share

Consolidated Balance Sheet Data:
Cash $229 $60 $-
Accounts Receivable (net of allowance for
doubtful) 8,832 3,573 -
Other Current Assets 6 7 -
Total Current Assets 9,067 3,640 -
Intangibles 19,957 7,612 -
Fixed Assets 21 - 26
Total Assets $29,045 $11,253 $26

Accounts payable $5,617 $2,076 $24
Note Payable to Factor 5,761 2,295 -
Notes Payable to others 4,297 391 -
Due to Seller - 390 -
Total Current Liabilities 15,675 5,152 -
Long Term Debt 5,000 1,956 -
Total Liabilities 20,675 7,108 24
Total Stockholders’ Equity 8,370 4,145 2
Total Liabilities and Stockholders’ Equity $29,045 $11,253 $26
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RISK FACTORS

An investment in our securities is highly speculative, involves a high degree of risk and should be made only by
investors who can afford a complete loss of their investment.  You should carefully consider, together with the other
matters referred to in this prospectus, the following risk factors before you decide whether to buy our common stock.

Risks Associated with Our Business and Industry

The markets in which we operate are highly competitive and we may be unable to compete successfully.

The IT consulting market sector is intensely competitive. Our competitors in the United States and elsewhere are
numerous and include, among others, major multinational consulting companies, specialized “boutique” firms and other
companies.  Many of our competitors have and employ greater financial and other resources, including larger
marketing and sales organizations. The Company's lack of resources may limit its flexibility to pursue transactions as
compared with its competitors.  Our competitors may successfully sell their services on a more effective or less costly
basis than the services we are offering rendering our services noncompetitive.  In order to be competitive, it may be
necessary for us to offer services on more attractive transaction terms than otherwise might be the case. These factors
may prevent us from ever becoming profitable.

Unfavorable economic and market conditions and reduced spending on information technology projects may lead to a
decreased demand for our services and solutions and may harm our business, financial condition and results of
operations.

We are subject to the effects of general global, economic and market conditions. Recent events in the financial market
may have an impact on our business. To the extent that our business suffers as a result of such unfavorable economic
and market conditions, our operating results may be materially adversely affected. In particular, many enterprises may
reduce spending in connection with upgrading and updating their IT systems.  Budgets for IT-related expenditures are
often cyclical in nature, with generally higher budgets in times of improving economic conditions and lower budgets
in times of economic slowdowns. In addition, even at times when budgets for technology-related capital expenditures
are relatively high, our clients may, due to imminent regulatory or operational deadlines or objectives or for other
reasons, prioritize other expenditures over the solutions that we offer.  Some of our sales will represent upgrades or
renovations of existing solutions installed by others which allows for discretionary spending decisions by existing
facilities when faced with retaining an existing solution.  Customer purchase decisions may be significantly affected
by a variety of factors, including trends in spending for IT, market competition, capital expenditure prioritization,
budgeting and the viability or announcement of alternative technologies. Furthermore, even when IT is a priority,
prospective customers that made significant investments in other solutions would incur significant costs in switching
to solutions and services such as ours. If these industry-wide conditions exist, they may have a material adverse
impact on our business, financial condition and results of operations.

The market segments in which the Company intends to focus on are subject to various macro and micro economic
trends, which will have an effect on our clients’ ability and desires to utilize our services.

We provide our services to companies who operate primarily in three market segments.  Thus, the trends and
economic conditions affecting businesses in those market segments will have an effect on our clients which will, in
turn, affect their abilities and desires to utilize our services.  Growth in business in those markets will have a positive
effect on our company but stagnation in those markets may tend to limit the needs and desires of companies in those
markets to seek out services such as those provided by companies such as ours.

We face additional risks when providing large-scale, multi-faceted projects.
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Some of the projects for which we offer our services and solutions through our Quadrant 4 Solutions subsidiary are
large-scale and multi-faceted developments. Quadrant 4 Solutions provides the design and architecture, planning and
implementation of IT services on an enterprise-wide basis involving great complexity. The larger and more complex
such projects are, the greater the risks associated with such projects.  These risks may include our exposure to
penalties and liabilities resulting from a breach of contract, our ability to fully integrate our services or solutions with
third party services and complex environments.  Large-scale and multi-faceted projects may require us to engage
subcontractors with specialization or additional manpower that we do not have rendering us dependent upon those
subcontractors for the successful and timely completion of such projects.  Also, we may be held liable for the failure
of our subcontractors, from whom we may have no recourse.  In addition, there fluctuations in cash collection and
revenue recognition with respect to such projects may be more significant as a result of the size of these projects.

4
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Operating internationally will expose us to additional and unpredictable risks.

We intend to sell our services and solutions throughout the world and intend to penetrate international markets. A
number of risks are inherent in international transactions. Our future results could be materially adversely affected by
a variety of factors including changes in exchange rates, general economic conditions, regulatory requirements, tax
structures or changes in tax laws, and longer payment cycles. International sales and operations may be limited or
disrupted by the imposition of governmental controls and regulations, export license requirements, political instability,
trade restrictions, changes in tariffs and difficulties in managing international operations. We cannot assure you that
one or more of these factors will not have a material adverse effect on our international operations and, consequently,
on our business, financial condition and results of operations.

Contracts with our customers tend to be conditioned on performance or results or other milestones and allow for
termination with little or no notice or penalty.  Termination of a contract could negatively impact our revenues and
profitability.

The typical terms of contracts in our industry expose us to risks of performance, completion and failure to maintain
efficient delivery of our services.  Certain contracts with our customers may include fixed pricing or other negotiated
terms where the risks associated with completion in a timely manner or with a specified number of hours is assumed
by us.  If we are unable to complete the projects within the proper timeframe or under other negotiated terms, we
could be required to expend additional hours or incur additional costs to complete the projects.  Other contracts may
be based on competitive bidding for which we assume certain costs with no assurance that we will be able to perform
within the parameters on which we based our pricing. Failure to meet these terms could obligate us to continue work
without additional revenue or with a reduced margin or at a loss.  Our failure to finish projects, meet milestones or
satisfy customer issues during a project could result in termination of a project or a relationship with a customer which
would result in both reduced revenue and unutilized resources due to employees and consultants being idled as a result
of such termination.

We depend on market acceptance to sell our services and a lack of acceptance would depress our sales. The quality of
our services for past and current projects determines our reputation in our industry and has a direct effect on our
ability to market our services for future projects.

The companies which engage us to provide services will determine whether our services are successfully
deployed.  There are no independent factors and the projects are typically unique to the client but the results, increased
efficiency, better utilization of IT with the client-company and better acceptance by their consumers, for example, are
bases on which the quality of services we provide are judged and on which our reputation is established.  The risk
associated with the quality of services we provide is the effect on our reputation and future ability to successfully
market our services.  While we endeavor to provide the highest quality of our services to each customer, there can be
no assurance that we will always be successful in this regard.  Our engagements with our customers are generally
related to a specific job or task or project without assurance of any subsequent engagements; therefore, market
acceptance can often determine whether we are retained by a previous customer for a new project.

Incorrect or improper use of our services or failure to properly provide training, consulting, implementation, and
maintenance services could result in negative publicity and legal liability.

Programming services and other services provided by our subsidiary, Quadrant 4 Consulting, have limited liability
and management of the projects is typically retained by the client company.  As our Company expands our business in
large-scale projects and design/architecture and implementation projects under the business model of Quadrant 4
Solutions, we take on liability for the quality of our work.  Our services and solutions under the business model of
Quadrant 4 Solutions are complex and are deployed in a wide variety of companies.  The failure of our consultants or

Edgar Filing: Quadrant 4 Systems Corp - Form S-1

16



employees to provide quality services could result in adverse results which could create problems for our customers
both in their operations and their obligations to others resulting in claims of liability made on our Company by such
customers.

We offer our services based on the most up-to-date technology and must stay abreast of current and future
technological innovations to remain competitive.

We are frequently engaged to implement newer technologies within a client company’s existing technologic
infrastructure and we are expected to utilize the newest innovations with updates and improvements compared with
technology and programming even as little as months or weeks old.  If we are unable to stay current with evolving
technology and programming methodologies or software, we will be unable to offer competitive services to our
customers.  Our expertise must include both the evolution in technological products and services as well as the
industries to which we strive to service.  Our business will suffer if we fail to anticipate and develop new services and
enhance existing services in order to keep pace with rapid changes in technology and in the industries on which we
focus.

5
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Our ability to grow and compete in the future will be adversely affected if adequate capital is not available or not
available on favorable terms.

 The ability of our business to grow and compete depends on the availability of adequate capital, which in turn
depends in large part on our cash flow from operations and the availability of equity and debt financing. We cannot
assure you that our cash flow from operations will be sufficient or that we will be able to obtain equity or debt
financing on acceptable terms or at all to implement our growth strategy. As a result, we cannot assure you that
adequate capital will be available to finance our current growth plans, take advantage of business opportunities or
respond to competitive pressures, any of which could harm our business.

Increases in market interest rates may increase our cost of operations.

An increase in interest rates would make it more expensive to use debt to finance our operations.  As a result, a
significant increase in market interest rates could increase our cost of capital, which would reduce our net income.

We are totally reliant on management to carry out the business model of the Company.

The nature of our business model is that the Company is wholly dependent on the diligence and skill of our
management, acting under the supervision of the Company's board of directors to carry out and execute on our
business model.  We are reliant on our management for both general business skills such as negotiation and financial
analysis and also applying these skills to the specific needs of the Company and adapting these skills to the business
model.  We may also, from time to time, engage outside consultants and professionals known to management to assist
in these needs but we will be reliant on management in evaluating and monitoring such outside consultants and
professionals.

Our present senior management team has limited experience working together to manage a business engaged in the
area of business in which we are focused.

The senior management team will evaluate, structure and negotiate terms and close contracts including acquisitions
and monitor and manage contracts and subsidiaries and their abilities to perform these functions as members of
management will have a significant impact on our future success.  The lack of experience of our senior management
team in managing a public company in this market sector under such constraints may hinder the ability of the
Company to realize the maximum value of those new business relationships and, as a result, maximize our business
objectives.  We will be wholly dependent for the selection, structuring, closing and monitoring of new business
relationships on the diligence and skill of our management, acting under the supervision of the Company's Board of
Directors.   None of these individuals has substantial experience (based on an assumption for purposes of this
paragraph as experience resulting from practice for more than a few years) working with one another.  In addition, we
may engage outside consultants and professionals known to management to assist in evaluating and monitoring
portfolio companies and maintaining regulatory compliance.

While we believe that our management possesses certain fundamental business skills that will increase the likelihood,
on the part of the Company, to succeed, our management team does not have “years of experience” working together in
the operation and management of a company in this market segment and might be considered as inexperienced when
it comes to the both the day to day operations and the pursuit and negotiation of strategic business relationships.  The
Company intends to rely on the general skills and business acumen of its management team as well as engaging other
professionals and consultants from time to time to increase its likelihood of success but there can be no assurance of
such success.
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We may not be able to successfully manage our growth, which could lead to our inability to implement our business
plan.

Our growth is expected to place a significant strain on our managerial, operational and financial resources, especially
considering that we currently have a relatively small management team.  Further, as we enter into additional contracts,
we will be required to manage multiple relationships with various consultants, businesses and other third parties.
These requirements will be exacerbated in the event of our further growth or in the event that the number of
employees and contracts dramatically increase. There can be no assurance that our systems, procedures and/or
controls will be adequate to support our operations or that our management will be able to achieve the rapid execution
necessary to successfully implement our business plan. If we are unable to manage our growth effectively, our
business, results of operations and financial condition will be adversely affected, which could lead to us being forced
to abandon or curtail our business plan and operations.

6
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Our success depends largely upon our highly skilled technology professionals and our ability to hire, attract, motivate,
retain and train these personnel.

Our ability to execute projects, maintain our client relationships and obtain new clients depends largely on our ability
to attract, train, motivate and retain highly skilled technology professionals and consultants. If we cannot hire,
motivate and retain personnel, our ability to bid for projects, obtain new projects and expand our business will be
impaired and our revenues could decline.  We believe that there is significant worldwide competition for skilled
technology professionals. Additionally, technology companies have recently increased their hiring efforts. Increasing
worldwide competition for skilled technology professionals and increased hiring by technology companies may affect
our ability to hire an adequate number of skilled and experienced technology professionals and may have an adverse
effect on our business, results of operations and financial condition. 

We draw on the international pool of qualified programmers and other technicians to provide the services offered by
our Company.  In some cases, we are forced to hire individuals from other countries under the H1-B visa programs
and competition for these visas is significant.  Additionally, changes in the immigration policies of the United States
such as the H1-B program for granting work visas to qualified professionals and technicians could have a material
effect on our ability to hire and retain enough qualified professionals and technicians.

In addition, the demands of changes in technology, evolving standards and changing client preferences may require us
to redeploy and retrain our technology professionals. If we are unable to redeploy and retrain our technology
professionals to keep pace with continuing changes in technology, evolving standards and changing client preferences,
this may adversely affect our ability to bid for and obtain new projects and may have a material adverse effect on our
business, results of operations and financial condition.

We have provided for certain limitations of liability and indemnifications of our management.  We indemnify officers
and directors to the maximum extent permitted by Florida law.

Our articles of incorporation provide for indemnification of directors, officers, employees and agents of the Company
to the full extent permitted by Florida law.  While limitations of liability and indemnification are themselves limited
by both Federal and state laws and evolving case-law involving corporation management, the Company has instituted
provisions in its bylaws indemnifying, to the extent permitted, against and not making management liable for, any loss
or liability incurred in connection with the affairs of the Company, so long as such loss or liability arose from acts
performed in good faith and not involving any fraud, gross negligence or willful misconduct. Therefore, to the extent
that these provisions provide any protection to management, that protection may limit the right of a shareholder to
collect damages from members of management.  Members of management are required to exercise good faith and
integrity in handling the affairs of the Company.

Risks Relating to this Offering

We will have immediate and broad discretion over the use of the net proceeds from this offering.

There is no minimum offering amount required as a condition to closing this offering and therefore net proceeds from
this offering will be immediately available to us to use at our discretion. We intend to use the net proceeds to further
enhance our services and to ensure that we provide top level quality service to all our customers and to also develop
relationships that we have but have not had time or the resources to develop and for working capital and general
corporate purposes. Our judgment may not result in positive returns on your investment and you will not have an
opportunity to evaluate the economic, financial, or other information upon which we base our decisions.
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Future sales by our stockholders may adversely affect our stock price and our ability to raise funds in new stock
offerings.

Sales of our common stock in the public market following this offering could lower the market price of our common
stock. Sales may also make it more difficult for us to sell equity securities or equity-related securities in the future at a
time and price that our management deems acceptable or at all. Of the 49,250,492 shares of common stock
outstanding as of September 27, 2011, 26,550,492 shares are freely tradable without restriction, unless acquired by our
“affiliates.” Some of these shares may be resold under Rule 144. The sale of the 5,100,000 shares issuable upon exercise
of outstanding warrants could also lower the market price of our common stock.
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You will experience immediate and substantial dilution as a result of this offering and may experience additional
dilution in the future.

You will incur immediate and substantial dilution as a result of this offering. After giving effect to the sale by us of up
to [___________________] shares offered as part of the units offered for sale in this offering at a public offering price
of [$____] per unit, and after deducting placement agent commissions and estimated offering expenses payable by
us,  assuming no exercise of any warrants issued in connection with the sale of the units, investors in this offering can
expect an immediate dilution of [$____] per share, or [____%], at the public offering price.

Additionally, in the past, we issued warrants to acquire shares of common stock. To the extent these warrants are
ultimately exercised, you will sustain future dilution. We may also acquire other assets or finance strategic alliances
by issuing equity or debt securities, including medium-term notes, senior or subordinated notes and classes of
preferred stock or common stock. Upon our liquidation, holders of our debt securities, if any, and shares of preferred
stock, if any, and lenders with respect to other borrowings, if any, will receive a distribution of our available assets
prior to the holders of our common stock. Additional equity offerings by us reduce the value of our common stock.
Any preferred stock we may issue would have a preference on distributions that could limit our ability to make
distributions to the holders of our common stock. Because our decision to issue securities in any future offering will
depend on market conditions and other factors beyond our control, we cannot predict or estimate the amount, timing
or nature of our future offerings. Thus, our stockholders bear the risk of our future offerings reducing the market price
of our common stock and diluting their stock holdings in the Company.

There is no public market for the warrants to purchase common stock in this offering.

There is no established public trading market for the warrants being offered in this offering, and we do not expect a
market to develop. In addition, we do not intend to apply for listing the warrants on any securities exchange. Without
an active market, the liquidity of the warrants will be limited.

If the registration statement covering the shares issuable upon exercise of the warrants contained in the units is no
longer effective, the unit warrants will be issued with restrictive legends unless such shares are eligible for sale under
Rule 144.

The offering may not be fully subscribed and, even if the offering is fully subscribed, we will need additional capital
in the future.  If additional capital is not available, we may not be able to continue to operate our business pursuant to
our business plan or we may have to discontinue our operations entirely.

The placement agent in this offering will offer units on a “best-efforts” basis, meaning that we may raise substantially
less than the total maximum offering amounts. No refund will be made available to investors if less than all of the
units are sold.  Based on our proposed use of proceeds, we may likely need significant additional financing in the
future, which we may seek to raise through, among other things, public and private equity offerings and debt
financing.  Any equity financing will be dilutive to existing stockholders, and any debt financings will likely involve
covenants restricting our business activities.  Additional financing may not be available on acceptable terms, or at all.

Risks Associated with Investing in Our Common Stock Generally

Investing in our stock is a highly speculative investment.

Ownership of our common stock is extremely speculative and involves a high degree of economic risk, which may
result in a complete loss of your investment. Only persons who have no need for liquidity and who are able to
withstand a loss of all or substantially all of their investment should purchase our common stock. Further, the business
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loss of value.  The Company is pursuing a growth strategy which may be considered speculative and aggressive, and
therefore, an investment in our shares may not be suitable for someone with low risk tolerance.
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For the year ended December 31, 2010 our revenue was $15,233,596, and we realized earnings before calculation of
taxes, depreciation and amortization of $1,449,705.  Although we believe that we are adequately capitalized to carry
out our business plan (subject to the risks inherent in such plan), there can be no assurance that we have sufficient
economic resources or that such resources will be available to us on terms and at times that are necessary or
acceptable, if at all. There is no assurance that our future revenues will ever be significant or that our operations will
continue to be profitable.

There are risks inherent in investing in newer companies with small capitalization due to lack of acceptance by many
of the investing public.

We are a relatively new company entering a highly competitive marketplace of investment
opportunities.  Consequently, this investment may be marketable only to a limited segment of the investing
public.  The Company believes those similar small companies which are newer and have a small capitalization offer
significant potential for growth, although such companies generally have more limited product lines, markets, market
share and financial resources than larger or more established companies.  The securities of such companies, if traded
in the public market, may trade less frequently and in more limited volume than those of more established or larger
companies.  Additionally, in recent years, the stock market has experienced a high degree of price and volume
volatility for the securities of newer companies with small capitalization. In particular, newer companies with small
capitalization that trade in the over-the-counter markets have experienced wide price fluctuations not necessarily
related to the operating performance of such companies.

The Company has a limited operating history focusing on our current business strategy which you can use to evaluate
us, making share ownership in our company risky.  There is little in our past performance to predict future results.  We
have historically incurred losses and additional losses may be incurred in the future.  Investors should not rely solely
on projections or opinions.

While the Company is currently indicating positive earnings, we have had prior periods in which the Company lost
money which may affect market perception.  No assurances can be given that we will be successful in maintaining
profitable operations.   We expect to continue to incur costs associated with acquisitions and absorption of acquired
assets during the next twelve to eighteen months in order to pursue our business model.

As a result of our lack of operating history, and the other risks described in this Prospectus, we may be unable to
accurately forecast our revenues.  Our future expense levels are based predominately on our operating plans and
estimates of future revenues, and to a large extent are fixed. We may be unable to adjust spending in a timely manner
to compensate for revenues that do not materialize. Accordingly, any significant shortfall in revenues or lack of
revenue would likely have an immediate material adverse effect on our business, operating results and financial
condition.  Our ability to generate revenues will depend upon many factors.  We will be required to build our business
by implementing operational systems, hiring additional employees, developing and implementing a marketing and
sales strategy and implementing our technology applications.  Our expenses will initially exceed our revenues and no
assurances can be made that we will become profitable or provide positive cash flows.

The Company has not authorized any party to make any projections or express any opinion concerning future events
or expected profits or losses, except as set forth in its statements and other documents filed with the Securities and
Exchange Commission.  Opinions of possible future events are based upon various subjective determinations and
assumptions.  All projections by their very nature are inherently subject to uncertainty; accordingly, a prospective
investor will be subject to the risk that any such projections will not be reached, that any such underlying assumptions
may prove to be inaccurate.  Opinions, whether written or oral, which differ from the data provided to those
documents are not authorized and should not be relied upon by investors in making decisions about investing in,
buying of selling the stock of the Company.  Furthermore, while members of the Company’s management have
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significant business experience, they have not previously been involved in the development of a public company in a
business specifically similar to the Company.  Therefore, projections and opinions about the prospective success of
the Company contained in documents filed with Securities and Exchange Commission or otherwise authorized by the
Company are based solely on the judgment of and assumptions made by the Company's management on which to
estimate the volume of sales and the amount of revenues that the Company's planned operations may generate, or
regarding other aspects of the planned operations of the Company.
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Our common stock price may be volatile.

The trading price of our common stock may fluctuate substantially. The price of the common stock may be higher or
lower than the price you pay for your units, depending on many factors, some of which are beyond our control and
may not be directly related to our operating performance.  The trading price of our shares has experienced significant
volatility in the past and may continue to do so in the future.  Unfavorable changes, many of which are outside of our
control, could have a material adverse affect on our business, operating results, and financial condition.  These factors
include, but are not limited to, the following:

•  price and volume fluctuations in the overall stock market from time to time including market conditions in the
industry and the general state of the securities markets, with particular emphasis on the technology sectors of the
securities markets;

•  announcements of technological innovations, development of or disputes concerning our intellectual property
rights, customer orders, earnings releases or new services by us or our competitors

•  actual or anticipated changes in our earnings or fluctuations in our operating results or changes in the expectations
of securities analysts;

•  general economic conditions and trends;
•  loss of a major funding source; or

•  departures of key personnel

Our Common Stock is not traded on a National Exchange but rather the price is quoted on the OTC Bulletin Board
which generally may not offer the same liquidity as exchange-traded securities.

Our common stock is quoted on the OTC Bulletin Board. The OTCBB quotation service is an inter-dealer,
over-the-counter market that provides significantly less liquidity than the NASDAQ Stock Market or national or
regional exchanges.  Securities traded on the OTCBB quotation service are typically thinly traded, highly volatile,
have fewer market members and are not followed by analysts.  The SEC's order handling rules, which apply to
NASDAQ-listed securities, do not apply to securities quoted on the OTCBB quotation service.  Quotes for stocks
included on the OTCBB quotation service are not listed in newspapers.  Therefore, prices for securities traded solely
on the OTCBB quotation service may be difficult to obtain and holders of our common stock may be unable to sell
their shares at acceptable prices.

We are subject to penny stock regulations and restrictions and you may have difficulty selling shares of our Common
Stock.

Our Common Stock is subject to the provisions of Section 15(g) and Rule 15g-9 of the Exchange Act, commonly
referred to as the “penny stock rule.” Section 15(g) sets forth certain requirements for transactions in penny stock, and
Rule 15g-9(d) incorporates the definition of “penny stock” that is found in Rule 3a51-1 of the Exchange Act. The SEC
generally defines a penny stock to be any equity security that has a market price less than $5.00 per share, subject to
certain exceptions. The Company is subject to the SEC’s penny stock rules.

Since our Common Stock is deemed to be penny stock, trading in the shares of our Common Stock is subject to
additional sales practice requirements on broker-dealers who sell penny stock to persons other than established
customers and accredited investors. “Accredited investors” are persons with assets in excess of $1,000,000 (excluding
the value of such person’s primary residence) or annual income exceeding $200,000 or $300,000 together with their
spouse. For transactions covered by these rules, broker-dealers must make a special suitability determination for the
purchase of such security and must have the purchaser’s written consent to the transaction prior to the purchase.
Additionally, for any transaction involving a penny stock, unless exempt the rules require the delivery, prior to the
first transaction of a risk disclosure document, prepared by the SEC, relating to the penny stock market. A
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broker-dealer also must disclose the commissions payable to both the broker-dealer and the registered representative
and current quotations for the securities. Finally, monthly statements must be sent disclosing recent price information
for the penny stocks held in an account and information to the limited market in penny stocks. Consequently, these
rules may restrict the ability of broker-dealer to trade and/or maintain a market in our Common Stock and may affect
the ability of the Company’s stockholders to sell their shares of Common Stock.
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There can be no assurance that our shares of Common Stock will ever qualify for exemption from the Penny Stock
Rule. In any event, even if our Common Stock was exempt from the Penny Stock Rule, we would remain subject to
Section 15(b)(6) of the Exchange Act, which gives the SEC the authority to restrict any person from participating in a
distribution of penny stock if the SEC finds that such a restriction would be in the public interest.

Ownership of our shares is concentrated in the hands of a few investors who, while they are not organized as a group,
could unite and, as a result, could limit the ability of our other stockholders to influence the direction of the company.

As calculated by SEC rules of beneficial ownership, StoneGate Holdings, Inc., Dandawate Irrevocable Trust, ADSO
Group, Inc., Sigmatron Corporation, Inventure Group, Lionsgate Irrevocable Trust (a family trust controlled by the
wife of our chief executive officer), and certain holdings imputed to our officers and directors beneficially owned
approximately 51.3% of our common stock as of June 30, 2011. Accordingly, while there are no formal relationships
between these owners, we recognize that if any relationships would evolve, power would be concentrated in a group
which would collectively have the ability to significantly influence or determine the election of all of our directors or
the outcome of most corporate actions requiring stockholder approval. They may exercise this ability in a manner that
advances their best interests and not necessarily those of our other stockholders.

Additionally, most shareholders vote with management and, as a result, the directors and officers would likely
exercise control over all matters requiring stockholder approval, including the election of directors and approval of
significant corporate transactions.  Shareholder actions adverse to management require organized voting to overcome
this trend and a concentration of ownership not allied with a shareholder effort adverse to management may have the
effect of delaying or preventing a change in control of the Company or forcing management to change its operating
strategies.

We face corporate governance risks and negative perceptions of investors associated with the fact that we currently
have a limited board.

Our current management has significant control over our business direction.  The absence of a diverse board with a
complement of independent members available to second and/or approve related party transactions involving our
management, including compensation and employment agreements with management and the oversight of our
accounting functions, poses certain risks but also perceptions of management by the investing community.  Investors
may perceive that, because independent directors do not comprise the majority of our board in order to approve related
party transactions involving management and a limited number of directors are available to approve our financial
statements that such transactions are not fair to the Company and/or that such financial statements may contain
errors.  The price of our common stock may be adversely affected and/or devalued compared to similarly sized
companies with multiple officers and directors due to the investing public’s perception of limitations facing our
company due to the fact that we only have a limited board of directors.

Provisions of our charter documents could discourage an acquisition of our company that would benefit our
stockholders and may have the effect of entrenching, and making it difficult to remove, management.

Provisions of our Certificate of Incorporation and By-laws may make it more difficult for a third party to acquire
control of us, even if a change in control would benefit our stockholders. In particular, shares of our preferred stock
may be issued in the future without further stockholder approval and upon such terms and conditions, and having such
rights, privileges and preferences, as our Board of Directors may determine, including, for example, rights to convert
into our common stock. The rights of the holders of our common stock will be subject to, and may be adversely
affected by, the rights of the holders of any of our preferred stock that may be issued in the future. The issuance of our
preferred stock, while providing desirable flexibility in connection with possible acquisitions and other corporate
purposes, could have the effect of making it more difficult for a third party to acquire control of us. This could limit
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the price that certain investors might be willing to pay in the future for shares of our common stock and discourage
these investors from acquiring a majority of our common stock. Further, the existence of these corporate governance
provisions could have the effect of entrenching management and making it more difficult to change our management.

We cannot guarantee paying dividends to our stockholders and we do not anticipate declaring or paying dividends in
the immediate future.

The Company is allowed by its articles of incorporation and/or by-laws to pay dividends to its stockholders. However,
there can be no guarantee the Company will have sufficient revenues to pay dividends during any period. The
Company has never declared or paid any cash dividends on its common stock. We intend to make distributions at
some point in the future to our stockholders out of assets legally available for distribution. However, for the
foreseeable future, the Company intends to retain any earnings to finance
the  development  and  expansion  of  its  business,  and it  does  not anticipate paying any cash dividends on
its  common  stock in the immediate future.  We cannot assure you that we will achieve investment results that will
allow or require any specified level of cash distributions or year-to-year increases in cash distributions.  Any future
determination to pay dividends will be at the discretion of the Board of Directors and will be dependent upon then
existing conditions, including the Company's financial condition and results of operations, capital requirements,
contractual restrictions, business prospects, and other factors that the Board of Directors considers relevant.
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SPECIAL NOTE REGARDING FORWARD-LOOKING STATEMENTS

This prospectus contains forward-looking statements.  We have based these forward-looking statements on our current
expectations and projections about future events.  These statements include, but are not limited to, statements relating
to our business strategy, which is based upon our interpretation and analysis of trends in the information technology
industry, especially those related to computer systems and computer programming. This strategy assumes that the
Company’s principal services will prove useful for assisting in the updating and upgrading of the information
technology needs of its clients. This strategy also assumes that we will be able to raise the capital necessary to finance
the further development and commercialization of our products.

These statements may be found in the sections of this prospectus titled “Prospectus Summary,” “Risk Factors,”
“Management’s Discussion and Analysis and Results of Operations,” and “Description of our Business,” as well as in this
prospectus generally.  Actual results could differ materially from those anticipated in these forward-looking
statements as a result of various factors, including all the risks discussed in “Risk Factors” and elsewhere in this
prospectus.

In addition, statements that use the terms “can,” “continue,” “could,” “may,” “potential,” “predicts,” “should,” “will,” “believe,” “expect,”
“plan,” “intend,” “estimate,” “anticipate,” “scheduled” and similar expressions are intended to identify forward-looking
statements.  All forward-looking statements in this prospectus reflect our current views about future events and are
based on assumptions and are subject to risks and uncertainties that could cause our actual results to differ materially
from future results expressed or implied by the forward-looking statements.  Many of these factors are beyond our
ability to control or predict.  Forward-looking statements do not guarantee future performance and involve risks and
uncertainties.  Actual results will differ, and may differ materially, from projected results as a result of certain risks
and uncertainties.  The risks and uncertainties include, without limitation, those described under “Risk Factors” and
those detailed from time to time in our filings with the SEC, and include, among others, the following:

•  Our limited operating history;
•  The degree and nature of our competition;

•  Our ability to employ and retain qualified employees;
•  The characteristics of being competitive in our industry, including attracting and maintaining clients for our

consulting services, offering consulting services that include current and future IT services and IT needs of our
clients and maintaining financing arrangements to meet payroll and costs associated with our growth strategy; and

•  The other factors referenced in this prospectus, including, without limitation, under the sections titled “Risk Factors,”
“Management’s Discussion and Analysis and Results of Operations,” and “Description of our Business.”

These risks are not exhaustive.  Other sections of this prospectus may include additional factors which could adversely
impact our business and financial performance.  Moreover, we operate in a very competitive and rapidly changing
environment.  New risk factors emerge from time to time and it is not possible for our management to predict all risk
factors, nor can we assess the impact of all factors on our business or the extent to which any factor, or combination of
factors, may cause actual results to differ materially from those contained in any forward-looking statements.  Given
these risks and uncertainties, investors should not place undue reliance on forward-looking statements as a prediction
of actual results.  These forward-looking statements are made only as of the date of this prospectus.  Except for our
ongoing obligation to disclose material information as required by federal securities laws, we do not intend to update
you concerning any future revisions to any forward-looking statements to reflect events or circumstances occurring
after the date of this prospectus.

USE OF PROCEEDS
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We estimate that we will receive up to $9,350,000 in net proceeds from the sale of the maximum number of units in
this offering, based on an assumed price of [$____] per unit and after deducting estimated placement agent fees and
estimated offering expenses payable by us.  We have determined that our business model may be best met by
acquiring additional assets consistent with our current operations but we have not entered into any arrangements for
any such acquisitions.  Generally, such opportunities arise quickly and the proceeds of the sale of securities
contemplated by this prospectus will allow us to acquire assets on more favorable terms.  We intend to acquire assets
consistent with the business model discussed herein.  We can not accurately predict nor project the outcome of any
such acquisitions as none are committed or can be definitively identified at this time.  We must reserve the right to
change the use of proceeds to meet specific cash flow needs as a result of integration of acquisitions.  We may also
change the use of proceeds to meet changes in market conditions or economic conditions as discussed in “Risk Factors”
above.  We may also use the net proceeds from this offering to further marketing efforts and for working capital and
other general corporate purposes which may include the repayment of indebtedness outstanding from time to
time.  We have not made any allocations of proceeds for specific needs or projects.  Pending any use, we plan to
invest the net proceeds in investment grade, short-term, interest-bearing securities.
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In the event that the proceeds are substantially less than the amount anticipated, our priority will be to hold proceeds
for acquisitions and/or retire indebtedness such that additional borrowing may occur as acquisition opportunities arise
in the near future.  While we have not targeted specific acquisitions for use of these proceeds, it is possible that
additional financing will be required to complete potential acquisitions and we anticipate consideration will be given
to the availability of financing for such acquisitions prior to committing corporate funds.

The warrants may be exercised only for full shares of common stock. If a warrant holder elects to pay the exercise
price, rather than exercising the warrants on a “cashless” basis, we may also receive proceeds from the exercise of
warrants. We cannot predict when or if the warrants will be exercised. It is possible that the warrants may expire and
may never be exercised. The warrants may only be exercised on a “cashless” basis if the registration statement covering
the shares issuable upon exercise of the warrants contained in the units is no longer effective, and will be issued with
restrictive legends unless such shares are eligible for sale under Rule 144.

DILUTION

If you purchase units in this offering, and assuming no value is attributed to the warrants, your interest will be diluted
immediately to the extent of the difference between the assumed public offering price of $____ per unit and the as
adjusted net tangible book value per share of our common stock immediately following this offering.

Our net tangible book value as of June 30, 2011 was approximately ($11,586,966), or approximately ($.24) per share.
Net tangible book value per share represents our total tangible assets less total tangible liabilities, divided by the
number of shares of common stock outstanding as of June 30, 2011.

Net tangible book value dilution per unit to new investors represents the difference between the amount per unit paid
by purchasers in this offering and the as adjusted net tangible book value per share of common stock immediately
after completion of this offering, assuming that no value is attributed to the warrants. After giving effect to our sale of
[_______] units in this offering at an assumed public offering price of [$____] per unit, and after deducting the
placement agent commissions and estimated offering expenses, our as adjusted net tangible book value as of
September 18, 2011 would have been $[__] million, or $[__] per share. This represents an immediate increase in net
tangible book value of $____ per share to existing stockholders and an immediate dilution in net tangible book value
of [$____] per unit to purchasers of units in this offering, as illustrated in the following table:

Assumed public offering price per unit $
Net tangible book value per share as of June 30, 2011 $(0.24 )
Increase in net tangible book value per unit
attributable to new investors $
Adjusted net tangible book value per share as of June
30, 2011, after giving effect to the offering $
Dilution per unit to new investors in the offering $

The above discussion and tables do not include the following:

•   [__] shares of common stock issuable upon exercise of outstanding warrants as of [__], 2011, with exercise prices
ranging from $[__] per share to $[__] per share; and

•  ________ shares of common stock that will be issued upon exercise of warrants at an exercise price of $____ per
share sold as part of the units in this offering.
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MARKET PRICE OF AND DIVIDENDS ON OUR COMMON STOCK
AND RELATED STOCKHOLDER MATTERS

Our common stock trades on the OTCBB under the symbol QFOR.  The OTCBB is a quotation service that displays
real-time quotes, last-sale prices, and volume information in over-the-counter (“OTC”) equity securities. An OTCBB
equity security generally is any equity that is not listed or traded on a national securities exchange.  The following
table shows, for the periods indicated, the high and low bid prices per share of our common stock as reported by the
OTCBB quotation service.  These bid prices represent prices quoted by broker-dealers on the OTCBB quotation
service.  The quotations reflect inter-dealer prices, without retail mark-up, mark-down or commissions, and may not
represent actual transactions.  Prices for periods prior to April 2010 are calculated on a post-split basis.

Fiscal 2011 Fiscal 2010 Fiscal 2009
High Low High Low High Low

First Quarter
(January 1 - March
31) $ 0.44 $ 0.30 $ 0.50 $ 0.16 $ 0.50 $ 0.20
Second Quarter
(April 1 - June 30) $ 0.50 $ 0.21 $ 0.80 $ 0.15 $ 0.50 $ 0.20
Third Quarter (July 1
- September 30) $ (1) $ (1) $ 0.51 $ 0.15 $ 0.80 $ 0.20
Fourth Quarter
(October 1 -
December 31) $ -- $ -- $ 0.50 $ 0.16 $ 0.60 $ 0.30
____________________________
(1)  Through September 27, 2011

As of September 27, 2011, there were approximately 442 stockholders of record.  Because shares of our common
stock are held by depositaries, brokers and other nominees, the number of beneficial holders of our shares is
substantially larger than the number of stockholders of record. Based on information available to us, we believe there
are approximately 1,048 beneficial owners of our shares of our common stock in addition to the stockholders of
record. On September 20, 2011, the last reported sale price per share for our common stock as reported by the OTCBB
quotation service was $.35.

We have not declared or paid any cash dividends on our common stock, and we do not anticipate declaring or paying
cash dividends for the foreseeable future. We are not subject to any legal restrictions respecting the payment of
dividends, except that we may not pay dividends if the payment would render us insolvent.  Any future determination
as to the payment of cash dividends on our common stock will be at our board of directors’ discretion and will depend
on our financial condition, operating results, capital requirements and other factors that our board of directors
considers to be relevant.

MANAGEMENT’S DISCUSSION AND ANALYSIS OF
FINANCIAL CONDITION AND RESULTS OF OPERATIONS

This Management’s Discussion and Analysis of Financial Conditions and Results of Operations and other portions of
this prospectus contain forward-looking information that involves risks and uncertainties.  Our actual results could
differ materially from those anticipated by the forward-looking information.  Factors that may cause such differences
include, but are not limited to, availability and cost of financial resources, product demand, market acceptance and
other factors discussed in this prospectus under the heading “Risk Factors”.  This Management’s Discussion and Analysis

Edgar Filing: Quadrant 4 Systems Corp - Form S-1

34



of Financial Conditions and Results of Operations should be read in conjunction with our financial statements and the
related notes included elsewhere in this prospectus.

14

Edgar Filing: Quadrant 4 Systems Corp - Form S-1

35



Table of Contents

Overview

We are a publicly held company engaged in the information technology sector. We were incorporated by the Florida
Department of State on May 9, 1990 as Sun Express Group, Inc. for the purpose of obtaining air carrier
certification.  Our Board of Directors elected in July 1993 to suspend certification efforts, dispose of or abandon
existing assets and seek settlement of existing indebtedness.  In July 1994, we completed a sale of our assets to
Conquest Sun Airlines Corp. and Air Tran, Inc. (a spin-off subsidiary of Conquest Sun Airlines Corp.) and remained
dormant until August, 2001 when we became involved in the motion picture industry and changed our name to Sun
Network Group, Inc.  In June 2005, we became involved in emerging technologies, primarily VOIP and internet-based
CCTV security systems, and changed our name to Aventura VOIP Networks, Inc.  In October 2005, we merged with
Aventura Holdings, Inc. and adopted that name.  As Aventura Holdings, Inc., we elected to be governed as a “business
development company,” which we refer to as a “BDC,” under sections 55 through 64 of the Investment Company Act of
1940 with the primary focus being the ownership of its technology assets including the existing VOIP development
business and later a company developing and selling CCTV camera systems for security applications.  We operated as
a BDC through May 2006 when we filed to un-elect this status.  With the un-election, we ceased to be an investment
company and returned to operating the businesses of our subsidiaries. Unfortunately, that business had limited success
although it maintained operations late 2009.

On December 24, 2009, we filed an amendment with the Florida Secretary of State to amend our Articles of
Incorporation changing our name to Zolon Corporation because we were in the process of acquiring a company and
changing our business to transition into the Information Technology and Software business. On May 22, 2010,
effective April 1, 2010, we entered into an asset purchase agreement with Stonegate Holdings, Inc. to acquire two of
their operating subsidiaries, VSG Acquisition Corp. and Resource Mine Acquisition Corp and closed this acquisition
on May 28, 2010. Additionally, in July 2010, we formed a wholly-owned subsidiary, ISS Acquisition Corporation,
and entered into an Asset Purchase Agreement with ISS Corporation to acquire all of the assets of Integrated Software
Solutions. Lastly, on April 14, 2011, effective March 1, 2011, we entered into a Securities Purchase Agreement to
acquire 100% of MGL Solutions, Inc.  In connection with the transaction and following the closing, we changed the
name of MGL Solutions, Inc. to Quadrant 4 Solutions, Inc. to better reflect the business relationship and corporate
structure of this entity.

In April of 2011, we changed the name of one of our wholly-owned subsidiaries, ISS Acquisition Corp. to Quadrant 4
Consulting, Inc., and merged in two of our subsidiaries, VSG Acquisition Corp. and Resource Mine Acquisition Corp.
into this entity. The purpose for this combination was because these three entities had similar operations and were
similar businesses. Following this merger of our subsidiaries, we had and now have two wholly-owned subsidiaries,
Quadrant 4 Solutions, Inc. and Quadrant 4 Consulting, Inc.

In order to be consistent with our business plan, on March 31, 2011 our officers, directors and shareholders took the
necessary steps to effect a name change. Effective April 1, 2011, the Florida Secretary of State accepted an
amendment to our Articles of Incorporation changing our name to Quadrant 4 Systems Corporation.

As a result of the acquisitions of VSG Acquisition Corp, Resource Mine Acquisition Corp and Integrated Software
Solutions, the Company is actively executing on its business model which consists of delivery of information
technology consulting services and specialized computer programming and technical IT support to its clients.

Results of Operations

In 2010, the Company changed its business significantly and, as a result, comparisons to previous periods are not
relevant. The Company acquired new businesses in transactions which materially affected the amount of reported
revenue from continuing operations. The revenues, expenses and income reflect the new businesses. Acquisition of
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the new businesses resulted in material increases in revenues, expenses and income but these increases are not
attributed to changes in pricing or profitability of such businesses compared to prior periods of such businesses but
rather the acquisition of such business.

Three months ended June 30, 2011 compared to the three months ended June 30, 2010

Revenues

Revenues for the three months ended June 30, 2011 totaled $8,567,333 compared to $4,324,814 of revenue during the
comparable period in 2010. The increase in revenues of $4,242,519 was due to the Company’s acquisition of three
entities in 2010 and one in 2011. Revenues were comprised of service-related sales of software programming,
consulting and development services.
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Operating and other expenses

Cost of revenue for the three months ended June 30, 2011 totaled $6,615,947 compared to cost of revenue of
$3,648,096 during the comparable period in 2010. In 2010, the Company changed its business model significantly
and, as a result, comparisons to the three months ended June 30, 2011 are not relevant. Cost of revenue is comprised
primarily of the direct costs of employee and contract labor and related expenses.

General & administrative expenses for the three months ended June 30, 2011 totaled $614,861 compared to general &
administrative expenses of $199,862 for the comparable period in 2010. The increase in general & administrative
expenses of $414,999 was related to increases in legal and accounting fees associated with the acquisitions and
increased staffing to manage the growth of the Company.

Amortization expense for the three months ended June 30, 2011 totaled $1,096,198. Amortization expense for the
three months ended June 30, 2010 totaled $342,274. Amortization expense increased due to the acquisition of
intangible assets (customer lists, software technology, and hardware technology) from the new business entities
acquired by the Company in 2010 and 2011.

Financing and interest costs for the three months ended June 30, 2011 totaled $556,574. This compared to financing
and interest costs for the three months ended June 30, 2010 of $226,978. The increase in financing and interest costs is
a result of costs incurred with borrowings for long term debt to finance the Company’s acquisitions and the receivable
factoring of the Company’s trade receivables.

The Company reported a net loss of $316,247 for the three months ended June 30, 2011 compared to loss of $92,396
for the comparable period in 2010. The increased loss for 2011 is a result of the increases in amortization expense,
general and administrative expense and interest expense for 2011 as compared to the comparable period in 2010.

Six months ended June 30, 2011 compared to the six months ended June 30, 2010

Revenues

Revenues for the six months ended June 30, 2011 totaled $14,002,326 compared to $4,336,539 of revenue during the
comparable period in 2010. The increase in revenues of $9,665,787 was due to the Company’s acquisition of three
entities in 2010 and one in 2011. Revenues were comprised of service-related sales of software programming,
consulting and development services.

Operating and other expenses

Cost of revenue for the six months ended June 30, 2011 totaled $10,934,821 compared to cost of revenue of
$3,648,096 during the same period in 2010. In 2010, the Company changed its business model significantly and, as a
result, comparisons to previous periods are not relevant. Cost of revenues are comprised primarily of the direct costs
of employee and contract labor and related expenses

General & administrative expenses for the six months ended June 30, 2011 totaled $976,534 compared to general &
administrative expenses of $218,967 during the same period in 2010. The increase in selling, general & administrative
expenses of $757,567 was related to increases in legal and accounting fees associated with the acquisitions and
increased staffing to manage the growth of the Company.

Amortization expense for the six months ended June 30, 2011 totaled $1,755,711. Amortization expense for the six
months ended June 30, 2010 totaled $342,274. Amortization expense increased due to the acquisition of intangible
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Financing and interest costs for the six months ended June 30, 2011 totaled $819,114. This compared to financing and
interest costs for the six months ended June 30, 2010 of $226,978. The increase in financing and interest costs is a
result of costs incurred with borrowings for long term debt to finance the Company’s acquisitions and the receivable
factoring of the Company’s trade receivables.

The Company reported net loss of $483,854 for the six months ended June 30, 2011 compared to net loss of $99,776
for the same period in 2010. The increased loss for 2011 is a result of the increases in amortization expense, general
and administrative expense and interest expense for 2011 as compared to the comparable period in 2010.

Fiscal Year 2010 Compared to Fiscal Year 2009

For a discussion of factors that could impact operating results, see the section entitled "Risk Factors" on page 4, which
is incorporated herein by reference.

The Company acquired new businesses in transactions which materially affected the amount of reported income from
continuing operations.  The revenues, expenses and income reflect the new businesses.  Acquisition of the new
businesses resulted in material increases in revenues, expenses and income but these increases are not attributed to
changes in pricing or profitability of such businesses compared to prior periods of such businesses but rather the
acquisition, in toto, of such businesses.  To that extent, a reliance on comparison data from the period prior to
acquisition of such businesses compared with the period following such acquisitions may not be a reliable predictor of
future performance.  The data does not indicate any material effect of inflation or price increases or decreases.

Revenue

Revenues for the year ended December 31, 2010 were $15,233,596 compared to revenues for the year ended
December 31, 2009 of $168,863.  In 2010, the Company changed its business model significantly and, as a result,
comparisons to previous periods are not relevant.

The increase in revenues of $15,064,733 was due to the Company’s acquisition of three entities during the year ended
December 31, 2010.  Revenues were comprised of service-related sales of software programming, consulting and
development services.

Operating and Other Expenses

Cost of sales for the year ended December 31, 2010 were $12,883,772 compared to cost of sales for the year ended
December 31, 2009 of $58,604.  In 2010, the Company changed its business model significantly and acquired three
entities and, as a result, comparisons to previous periods are not relevant.  Cost of sales is comprised primarily of the
direct costs of labor and related expenses.

Operating expenses for the year ended December 31, 2010 were $3,876,260 compared to operating expenses for the
year ended December 31, 2009 of $140,456. In 2010, the Company changed its business model significantly and
acquired three entities and, as a result, comparisons to previous periods are not relevant.   Operating expenses are
comprised primarily of general and administrative support costs of the Company.  Included in operating expenses was
$1,476,141 of amortization expense for customer lists acquired by the company during 2010.  Furthermore,
$1,500,000 of expense was taken for the write down of an acquired customer list wherein the carrying value of the
customer list was more than the calculated fair market value of the customer list.

Financing and interest expenses were $725,566 for the year ended December 31, 2010 compared to $0 for the year
ended December 31, 2009.  The increase of financing and interest costs of $725,566 was due to the costs associated
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As a result of these factors, we reported a net loss of $(2,252,002) or $(.09) per share for the year ended December 31,
2010 as compared to net loss of $30,197 or ($.nil) per share for the year ended December 31, 2009.

Earnings Before Interest, Taxes, Depreciation and Amortization (“EBITDA”) for the year ended December 31, 2010 and
December 31, 2009 is calculated as follows:

December 31,
2010

December 31,
2009

Net Loss $ (2,252,002) $ (30,197 )
Interest expense 725,566
Depreciation expense 4,640
Amortization expense 1,476,141
Writedown of customer lists 1,500,000
EBITDA $ 1,449,705 $ (25,557 )

Liquidity and Capital Resources

At December 31, 2010, we had an accumulated deficit of $(3,383,221) and a working capital deficit of $(1,511,744).

We have no material commitments for capital expenditures.

Net cash used by operations during the year ended December 31, 2010 was $1,816,521 primarily relating to the
decrease in accounts payable and accrued expenses and increase in accounts receivable.  In the comparable period of
2009, we had net cash used in operations of $(83,345) primarily relating to a net loss of $(30,197).

$850,000 of cash was used in investing activities for the year ended December 31, 2010 for the payment of the
purchases of assets.

$2,726,576 of cash was provided by financing activities for the year ended December 31, 2010.  Cash was provided
primarily from the increase in note payable-factor and proceeds from the sales of common stock, offset in part by the
payment of long-term debt.

The Company is reliant upon outside entities to finance its operations and provide working capital.  A tightening of
capital markets can reduce or eliminate funding sources resulting in a decrease in our liquidity and an inability to
generate revenues from new lending activities.

Liquidity.   The company is continuing to expand its software development business operations through acquisitions
and organic internal growth.  Acquisitions of target companies may have a negative impact of the Company’s liquidity
if cash is required as part of the acquisition financing.  Currently the Company anticipates that additional financing
such as the net proceeds from this offering will not require the Company to use cash from operations to fund these
acquisitions.  Also, the Company is exploring alternatives to its trade receivable factoring which carries a very high
interest rate.  Refinancing of this receivable factoring financing will reduce the Company’s finance and interest costs
thereby increasing the Company’s liquidity position.
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Contractual obligations

As of December 31, 2010

Payments due by period

Total
Less than 1
year 1-3 years 3-5 years

More than 5
years

Notes Payable $4,641,826 $2,685,997 $1,955,829 $-0- $-0-
Capital Lease Obligations -0- -0- -0- -0- -0-
Operating Lease Obligations -0- -0- -0- -0- -0-
Purchase Obligations -0- -0- -0- -0- -0-
Other Long-Term Liabilities -0- -0- -0- -0- -0-
Total 4,641,826 2,685,997 1,955,829 -0- -0-

Off-Balance Sheet Arrangements

There are no off-balance sheet arrangements that have or are reasonably likely to have a current or future effect on our
financial condition, changes in financial condition, revenues or expenses, results of operations, liquidity, capital
expenditures or capital resources that are material to investors.

Critical Accounting Estimates and Policies

General

The consolidated financial statements of the Company are prepared in accordance with U.S. generally accepted
accounting principles, which require management to make estimates, judgments and assumptions that affect the
reported amounts of assets, liabilities, net revenue and expenses, and the disclosure of contingent assets and liabilities.
Management bases its estimates on historical experience and on various other assumptions that it believes to be
reasonable under the circumstances, the results of which form the basis for making judgments about the carrying
values of assets and liabilities that are not readily apparent from other sources. Senior management has discussed the
development, selection and disclosure of these estimates with the Board of Directors who serve as our audit
committee.

An accounting policy is deemed to be critical if it requires an accounting estimate to be made based on assumptions
about matters that are highly uncertain at the time the estimate is made, if different estimates reasonably could have
been used, or if changes in the estimate that are reasonably likely to occur could materially impact the financial
statements. Management believes the following critical accounting policies reflect the significant estimates and
assumptions used in the preparation of the consolidated financial statements.

A summary of significant accounting policies is included in Note 2 to the consolidated financial statements included
elsewhere in this Report. We believe that the application of these policies on a consistent basis enables us to provide
useful and reliable financial information about our operating results and financial condition.  The following are a
summary of the significant accounting estimates and policies.
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Estimates

The preparation of financial statements in conformity with accounting principles generally accepted in the United
States requires management to make estimates and assumptions that affect the reported amounts of assets, liabilities
and the disclosure of contingent assets and liabilities at the date of the consolidated financial statements and revenues
and expenses during the reporting period. Accordingly, actual results could differ from those estimates.   We have
made estimates for doubtful accounts of accounts receivable, fair values of our customer lists and the estimated useful
lives for the amortization of our customer lists.   Management believes that the accounting estimates employed and the
resulting balances are reasonable; however, actual results may differ from these estimates under different assumptions
or conditions.  The most significant accounting estimates inherent in the preparation of our financial statements
include estimates as to the value of customer lists and customer relationships, values which are not readily apparent
from other sources.

Fair Value of Financial Instruments

The Company considers the carrying amounts of financial instruments, including cash, accounts receivable, accounts
payable and accrued expenses and notes payable to approximate their fair values because of their relatively short
maturities.

Accounts and Unbilled Receivables

Accounts and unbilled receivables consist of amounts due from customers. The Company records a provision for
doubtful receivables, if necessary, to allow for any amounts which may be unrecoverable, which is based upon an
analysis of the Company’s prior collection experience, customer creditworthiness and current economic trends.

Intangible Assets

Intangible assets are recorded at fair value and amortized on the straight-line method over the estimated useful lives of
the related assets.  The carrying value of intangible assets are reviewed for impairment by management at least
annually or upon the occurrence of an event which may indicate that the carrying amount may be greater than its fair
value. If impaired, the Company will write-down such impairment. In addition, the useful life of the intangible assets
will be evaluated by management at least annually or upon the occurrence of an event which may indicate that the
useful life may have changed.  Customer lists were valued based on management’s forecast of expected future net cash
flows, with revenues based on projected revenues from customers acquired and are being amortized over five years.

Revenue Recognition

Revenue is recognized when it has persuasive evidence of an arrangement, the fee is fixed and determinable,
performance of service has occurred and collection is reasonably assured. Revenue is recognized in the period the
services are provided.

Recent Accounting Pronouncements

In September 2011, the Financial Accounting Standards Board (FASB) issued Accounting Standards Update (ASU)
2011-08: “Intangibles--Goodwill and Other (Topic 350) Testing Goodwill for Impairment”.  The amendments in this
update are intended to reduce complexity and costs by allowing the reporting entity the option to make a qualitative
evaluation about the likelihood of goodwill impairment to determine whether it should calculate the fair value of a
reporting unit. The update includes examples of events and circumstances that an entity should consider in evaluating
whether it is more likely than not that the fair value of a reporting unit is less than its carrying amount. ASU 2011-08
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In May 2011, the FASB issued ASU 2011-04, Fair Value Measurement (Topic 820): “Amendments to Achieve
Common Fair Value Measurement and Disclosure Requirements in U.S. GAAP and IFRSs”.  The new guidance results
in a consistent definition of fair value and common requirements for measurement of and disclosure about fair value
between U.S. Generally Accepted Accounting Principles (GAAP) and International Financial Reporting
Standards.  While many of the amendments to U.S. GAAP are not expected to have a significant effect on practice,
the new guidance changes some fair value measurement principles and disclosure requirements.  Adoption of ASU
2011-04 is effective for annual periods beginning after December 15, 2011 and is not expected to have a significant
impact on the Company's consolidated financial statements.

Management does not believe that any other recently issued, but not yet effective accounting pronouncements, if
adopted, would have a material effect on the accompanying consolidated financial statements.

DESCRIPTION OF BUSINESS

Corporate History

We were incorporated by the Florida Department of State on May 9, 1990 as Sun Express Group, Inc. for the purpose
of obtaining air carrier certification.  Our Board of Directors elected in July 1993 to suspend certification efforts,
dispose of or abandon existing assets and seek settlement of existing indebtedness.  In July 1994, we completed a sale
of our assets to Conquest Sun Airlines Corp. and Air Tran, Inc. (a spin-off subsidiary of Conquest Sun Airlines Corp.)
and remained dormant until August, 2001 when we became involved in the motion picture industry and changed our
name to Sun Network Group, Inc.  In June 2005, we became involved in emerging technologies, primarily VOIP and
internet-based CCTV security systems, and changed our name to Aventura VOIP Networks, Inc.  In October 2005, we
merged with Aventura Holdings, Inc. and adopted that name.  As Aventura Holdings, Inc., we elected to be governed
as a “business development company,” which we refer to as a “BDC,” under sections 55 through 64 of the Investment
Company Act of 1940 with the primary focus being the ownership of its technology assets including the existing
VOIP development business and later a company developing and selling CCTV camera systems for security
applications.  We operated as a BDC through May 2006 when we filed to un-elect this status.  With the un-election,
we ceased to be an investment company and returned to operating the businesses of our subsidiaries. Unfortunately,
that business had limited success although it continued operations until late 2009.

On December 24, 2009, we filed an amendment with the Florida Secretary of State to amend our Articles of
Incorporation changing our name to Zolon Corporation. On May 22, 2010, effective April 1, 2010, we entered into an
asset purchase agreement with Stonegate Holdings, Inc. to acquire two of their operating subsidiaries, VSG
Acquisition Corp. and Resource Mine Acquisition Corp and closed this acquisition on May 28, 2010. Additionally, in
July 2010, we formed a wholly-owned subsidiary, ISS Acquisition Corporation, and entered into an Asset Purchase
Agreement to acquire the assets of Integrated Software Solutions. Lastly, on April 14, 2011, effective March 1, 2011,
we entered into a Securities Purchase Agreement to acquire 100% of MGL Solutions, Inc.  In connection with the
transaction and following the closing, we changed the name of this subsidiary to Quadrant 4 Solutions, Inc. in order to
better reflect the relationship of our subsidiaries and our corporate structure.

In April of 2011, we changed the name of one of our wholly-owned subsidiaries, ISS Acquisition Corp. to Quadrant 4
Consulting, Inc., and merged in two of our subsidiaries, VSG Acquisition Corp. and Resource Mine Acquisition Corp.
into this entity. The purpose for this combination was because these three entities had similar operations and were
similar businesses. Following this merger of our subsidiaries, we had and now have two wholly-owned subsidiaries,
Quadrant 4 Solutions, Inc. and Quadrant 4 Consulting, Inc.

In order to be consistent with our business plan and to not refer to our earlier failed attempt to acquire a certain
company, on March 31, 2011 our officers, directors and shareholders took the necessary steps to effect a name change.
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Our current corporate structure is as follows:

*  This entity is the result of the merger and consolidation of VSG Acquisition Corp, Resource Mine Acquisition Corp
and the assets that we purchased from Integrated Software Solutions.

Acquisition of Operating Subsidiaries

Acquisition of VSG Acquisition Corp and Resource Mine Acquisition Corp.

On May 21, 2010, effective April 1, 2010, we entered into a Share Exchange Agreement with Stonegate Holdings,
Inc. to acquire 100% of the shares of two of its wholly-owned subsidiaries, VSG Acquisition Corp., a Maryland
corporation, and Resource Mine Acquisition Corp., a Kentucky corporation. As consideration for the acquisition of
these two entities and the rights to acquire the assets of Integrated Software Solutions, we agreed to issue 32,000,000
shares of stock to Stonegate Holdings, Inc. Both VSG Acquisition Corp. and Resource Mine Corp. develop software
solutions for companies. Both entities primarily focus on providing software and technical support for all the
computer operations of business that operate in the healthcare, financial and telecommunications fields.  This
transaction closed on May 28, 2010, effective April 1, 2010.

A copy of the Share Exchange Agreement with Stonegate Holdings, Inc. is filed as Exhibit 10.1 to the registration
statement of which this prospectus is a part.

Acquisition of Integrated Software Solutions

On July 1, 2010, we entered into an Asset Purchase Agreement with Integrated Software Solutions, Inc. to permit our
wholly-owned subsidiary, ISS Acquisition Corporation to purchase all the assets, properties and rights of Integrated
Software Solutions and assumed certain liabilities of ISS Corporation. In consideration for the purchase of the assets
and assumption of certain liabilities, ISS Acquisition Corporation agreed to pay cash of $850,000, a $500,000 seller
note and issue 2,000,000 shares of stock to Integrated Software Solutions, Inc. The assumed liabilities included trade
payables, payroll and other obligations to the employees of Integrate Software Solutions, Inc., and the lease
obligations of Integrated Software Solutions, Inc.

A copy of the Asset Purchase Agreement between ISS Acquisition Corporation and Integrated Software Solutions,
Inc. is filed as Exhibit 10.2 to the registration statement of which this prospectus is a part.
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Acquisition of MGL Solutions, Inc.

On April 14, 2011, effective March 1, 2011, we entered into a Securities Purchase Agreement to acquire 100% of the
common stock of MGL Solutions, Inc., a Delaware corporation and wholly-owned subsidiary of a competitor in the IT
consulting business, for a total consideration of $9,100,000. The $9,100,000 consisted of: (i) an issuance of 4,000,000
shares of our common stock at $1 per share; (ii) a promissory note of $5,000,000 issued as March 1, 2011 and due and
payable on June 30, 2014; and (iii) an assumption of $100,000 of accounts payable due by the seller of MGL
Solutions, Inc. Additionally, as part of the Securities Purchase Agreement, we agreed to pay the seller a contingent
amount of up to $10,000,000 over the three years following the closing of the acquisition, and such contingent
payment would be based on EBITDA from the acquired company’s operations.

A copy of the Securities Purchase Agreement for MGL Solutions, Inc. is filed as Exhibit 10.3 to the registration
statement of which this prospectus is a part.

Principal Business

We are engaged in the Information Technology (IT) field as a provider of software development, outsourcing and
consulting services for our clients. We work with large companies that to provide software solutions to allow each
company to better operate and run more efficiently. We consult with our clients to learn their business and work with
them to build software, computer programs and computer models that they can use to track inventory, analyze data,
monitor employees or address any other business operations.

Business Strategy

We provide IT-based products and solutions for our clients and to meet the specific needs of our clients. Our business
strategy follows two basic models.  In both stratagems, we seek to engage our clients and learn about their primary
business and to plan, develop and adopt computer software systems that will allow the client to operate more
efficiently.  One segment of our strategy focuses on top-level design programming and implementation of new IT
systems for an entire company that each branch of the company can utilize to integrate that company’s communication
and sharing of information. The other segment is more utilitarian in that we assist clients with projects and
needs-based programming services.  As part of our service to our clients, we have the ability to utilize the following
technologies:

(i)  Cloud Computing - is the use and delivery of computing as a service rather than a product. It utilizes offsite
servers for storage, database management and computer programming. This allows users to share resources,
software and information. It provides efficient computing solutions for smartphones, tablets and older computers
to provide an interface to file servers, application servers and programming through the internet instead of being
limited to a maintained network;

(ii)  Advanced Analytics - using more advanced database tools to find correlations and other facts typically utilizing
higher-end servers and multiprocessor computers;

(iii)  Client Computing - optimizing existing management systems to allow older, outdated servers to access and
interface more up-to-date personal computers;

(iv)  IT for Green - managing current IT services and implementing new IT systems in order to minimize electrical
demand for otherwise power-hungry IT systems;

(v)  
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offering reliability and accessibility from multiple locations;

(vi)  Social Computing - using social networking sites like Facebook®, Twitter®, YouTube®, LinkedIn® and other
services to allow consumers to spread favorable messaging about a client company across the internet;
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(vii)  Security/Activity Monitoring - using IT to manage financial and physical assets including monitoring and
logistics to preserve security;

(viii)  Flash Memory - a faster form for storage of information allowing data and information to be transported easier,
safer and cheaper;

(ix)  Virtualization for Availability - using virtual servers and sharing operating space within larger computer systems
instead of requiring a standalone system for each computer; and

(x)  Mobile Applications - remote access to IT services customized to operate with the limited processing power and
limited screen sizes of smartphones and tablets accessing the internet.

We work closely with our clients to upgrade their IT infrastructure and make sure all their programs are functioning
and work efficiently to help them improve their productivity. Our IT solutions and programs help our clients improve
their operating costs by implementing advanced enterprise systems that are able to take advantage of the latest
technologies.

We work with our clients to implement new technology for their business which, depending on the specific client,
may include: (i) programming services to adopt newer technologies; or (ii) update legacy systems for customers with
established technology bases.  In most cases, our projects require substantial hours of technically-skilled
service-providers, individuals that we employ or hire as independent contractors to offer their talents to our customers
to help build new computer systems or update older systems.  In most cases, it is more cost-efficient for our clients to
retain our services compared to hiring and training experienced programmers and other technicians inhouse.

Our IT solutions and our expertise can be utilized by any company operating in any industry. We focus on improving
the productivity of our clients through information technology. Therefore, our expertise is not inherently limited to
assisting any specific industry or company. However, based on the expertise of our employees and consultants and
experience with our past clients, we have extensive experience and knowledge in providing information technology
services to our three primary areas of focus: (a) health care companies; (b) telecommunications companies; and (c)
financial services companies.

Financial Services

In the financial services sector, we recognize the changing regulatory environment as well as trends in the interaction
between financial service providers and their customers and how the role of technology and business-process solutions
can effect those relationships. We have worked with our financial services clients to implement customer-relationship
and management tools.  We have also helped our customers develop and maintain their technology infrastructure in
light of regulatory factors, more sophisticated investing markets and demands for analysis. We have also built
programs to gather information to meet new and changing reporting requirements and to generate reports and monitor
operations based on the new reporting requirements. These services include both back-office programming and
programming relating to customer interaction in the real world (such as at branch offices) and in the virtual world
(such as at the website).

We work with each client and potential client to identify specific needs and work with them to design and implement
computer programs and/or applications that will meet those needs.

As an example of a project that Quadrant 4 Consulting has performed for a regional bank, we were consulted to
manage a merger with another banking network. Our services included integrating their legacy systems and designing
a new architecture for IT services being used by the newer larger combined banking network.
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consultant engaged us to design and implement new architecture for the business process solutions for the bank to
enable each branch to communicate with each other.
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Healthcare Companies

In the healthcare sector, we recognize the complexity of the integration between healthcare providers and the
requirements of managed care providers, insurance carriers, government agencies and others involved with the
financing of healthcare services. We help our clients integrate their computer systems and communicate more
effectively between hospitals, doctors, clients, insurance companies and all other parties involved. We help our
customers deliver healthcare or financing for healthcare to maximize affordability and availability to the patients using
technology and business-processes in the areas of records management, billing, back-office services,
HIPAA-compliant information management systems and service-provision analysis. We provide IT solutions to allow
both healthcare providers and benefits providers, including insurance companies and managed-care services providers,
to manage both increased information and the growing and changing regulations. We work with our clients to
effectively establish programs and applications to adapt and revise business–process software and other programs to
expedite the exchange of patient information for more efficient and safer care for patients and manage that
information in light of new and changing privacy requirements.

As an example of work that Quadrant 4 Consulting has performed in the healthcare field, a company operating a
recognized informational website serving the public hired us to design and implement new architecture for dynamic
content management allowing research, retrieval of interactive medical information and the processes of taking visitor
input to the site and returning specific information and content regarding presented facts and conditions input by such
visitors.

Quadrant 4 Solutions has worked with nationally prominent hospitals to provide programming in connection with
certain components of the creation, storage, security and access to electronic medical records and to provide a
program interface with printers, touch screens and other peripheral hardware.

Telecom Companies

In the telecom sector, we recognize the changes and growth of wireless technology, applications and cloud computing.
Telecom companies have a need for integration with legacy systems to improve their quality of service for both
telecom providers and their customers. We work with our telecom clients to help integrate their existing systems.
Sometime the integration results from a consolidation of companies and other times it results from the rapid evolution
of technology.  Our services are mainly focused on designing and implementing strategies to provide technical support
to the users of this technology and to provide computer systems that will help integrate systems and update outdated
systems. These services include both back-office programming and programming relating to logistics and to technical
support and support management.

As an example of work performed by Quadrant 4 Consulting in the telecom field, we were retained by a national
communications provider to act as general contractor to provide programming services for testing and analysis of
network traffic for the company.

As an example of work performed by Quadrant 4 Solutions in the telecom field, we have been retained by a telecom
service provider in another country to design and manage the implementation of a network interface allowing calls
from one type of cellular service to be “handed off” to a telecom service provider using another type of cellular service.

While there are three specific industries that we have significant experience working with clients to update and
improve their computer systems, we can help all companies improve their efficiency and build computer models and
programs to help companies run more efficiently.

Generating Revenue
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Revenue models are generally the same when providing technology support, IT services, programming, back-office
support and other services relating to the implementation of newer technologies and integration of those technologies
with older legacy systems. We enter into Consulting Agreements or Programming Services Agreements with our
clients. A standard engagement will be for a period of time and we will detail the work that needs to be completed.
Our fees for such work will be billed on an hourly basis and we will be reimbursed for any expenses that we incur.
The majority of our costs are incurred in paying payroll and for support in programming and operations.
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Customers

The Company presently has approximately 165 customers and no single customer represents more than 10% of the
gross revenues of the Company.  While the Company focuses on three primary market sectors (healthcare, telecom
and financial services), customers do include other market segments such as construction and manufacturing.  Of the
largest ten customers, half are either in telecom or relate to the telecom sector. Some examples of our largest
customers are: (i) NPD Group; (ii) Kodak; (iii) GlaxoSmithKine; (iv) WellDoc; (v) Walgreens; (vi) Paychex; (vii)
Vulcan Materials Company; (viii) Sapient; (ix) Carestream; and (x) Schawk.

At present, approximately 25% (about one-quarter) of the Company’s revenue comes from the ten largest
customers.  We believe that, as the Company grows and expands, its customer base will continue to expand and that
the larger customers will represent a declining percentage of all revenue.

Products

The Company’s primary source of revenue is derived from selling IT solutions and our services to program and build
software for our customers. We do not sell products but we provide services to our clients. Some of the services that
we provide include:

•  Architecture and IT blueprinting which consists of designing and engineering software and IT solutions based on
specific client-company needs and resources.

•  Custom application design, development and maintenance which consists of designing software applications and
solutions to address IT needs and business process needs of the client-companies, and implementing and support
these solutions.

•  Database Management which consists of design and implementation and support of specific database solutions for
management (input, access, reporting) of client-company data from various sources.

•  Testing and Validation which consists of testing existing and new software and IT solutions for both operational
bugs and verification for independent review, compliance and reliability.

•  Outsourcing of IT Infrastructure which consists of arranging and providing our employees and consultants to
provide IT services on a more cost-effective basis to client-companies.

•  Outsourcing and Implementation of ERP, Oracle and  SAP systems which consists of providing our employees and
consultants to client-companies for consulting and programming services to adapt and modify large-scale and
enterprise-class programming and IT solutions.

•  Industry specific Business Intelligence and Data warehousing solutions which consists of designing and
implementing IT solutions to collect, manage and report information from our client-companies for their specific
needs.

•  Point Of Sale (POS), GPS and Mobile integration which consists of consulting and implementing software and
hardware solutions for interaction with the suppliers, vendors and customers of client-companies and interaction
amongst the employees and vendors of client-companies with others within their organization.

•  Rapid application development framework technology which consists of providing our employees and consultants
to provide software and IT solutions where constraints on hiring and other constraints on a larger organization limit
the ability of a client-company to design, develop, implement and manage its own software and IT solutions.

•  Report generation and compliance related technology libraries consists of design, development, implementation and
management of software and IT solutions including reporting and verification tools to meet both the internal
reporting and analysis needs of client-companies and the reporting, verification and validation of data to meet
regulatory compliance and legal reporting requirements imposed on the client-companies by governing agencies.

Distribution; Marketing
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Presently all of our revenues are derived from clients based in the USA. Sales are generated through existing
relationships and from our direct sales force that is constantly creating new relationships.  Marketing our products and
services is primarily handled by our channel partners and our direct sales force. We have not done any broad based
advertising.
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Our direct sales force consists of 8 sales professionals based out of our offices in Illinois and in New Jersey. The sales
professionals provide self-managed marketing. We also rely on existing channel partner relationship with both larger
systems integrators like IBM Global Services and large software vendors such as Microsoft and SAP all of which
have their own marketing strategy which may or may not include marketing solutions such as those that we offer.

The Company’s services are typically provided by our employees and consultants who may work onsite with the
client-companies or out of our New Jersey offices as the projects require. We may be considered part of the
distribution chain of some of our channel partners.

Competition

The IT services market has a large number of participants and has segmented themselves into several sectors, which
include professional services, consulting, application software, contract programming and equipment companies.  We
focus primarily on professional services, consulting and application software. We do not handle hardware or
networking systems. Our direct competitors include, among others, many service providers such as Convio, Infosys,
Wipro Systems, Computer Science Corporation, Ultimate Software, Opentable, Salesforce.com, IBM Global Services
and Cap Gemini. Some of the key principal competitive factors affecting our market sectors are:

•  Size and strength of balance sheet – The size and strength of our large global competitors allows them to allocate
resources including available employees and consultants to projects quicker than smaller companies, such as ours,
that often rely on new hiring to fulfill the needs of a new contract. This could be a competitive disadvantage to us if
we are bidding on projects against companies that are larger than us. We do, however, also bid on projects against
smaller companies where the size and strength of our balance sheet could be an advantage for us.

•  Credibility and performance – More established firms such as our large global competitors hav a long operating
history and a lot of successful past performances. They can have initial name recognition and have an competitive
advantage in accessing and negotiating contracts.  The larger companies also have greater advertising reach and
ability to establish further name recognition which often represents an assumption about their ability to
perform.  Smaller companies rely more heavily on word-of-mouth referrals and sales force.

•  Track record and reliability – More established firms often can point to previous experience with a potential
customer which may be a more reliable basis for choosing one potential service provider over another.

•  Quality of personnel – Within the larger organizations is the ability to be more selective when drawing on a larger
applicant pool for hiring and also offering training and continuing education, benefits which might not be available
to a smaller company such as ours.

•  Competitive Pricing – The efficiency by which services can be provided to the customer often determines the pricing
model. Larger firms with larger infrastructures and higher overhead costs may be at a disadvantage at offering a
lower price, although such a company may have the ability to undercut pricing to gain a new client.  Smaller firms
than ours such as boutique firms that offer only a handful of consultants may be able to offer the most competitive
pricing but will have to overcome the perception of an ability to deliver the full range of services for which a
contract is being negotiated.

Seasonality

We do not expect our operations to be impacted significantly from quarter to quarter by actual or threatened severe
weather events and other factors unrelated to weather conditions, such as changing economic conditions. We are not a
cyclical business and are not affected by the time of year. However, our experience has shown that traditionally our
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business slows during the last two months of the year. The impact of this trend, however, is not as significant given
the normal length of sales cycles and the ongoing billing throughout the year.
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Raw Materials

The Company provides consulting services which consist primarily of labor provided by employees and consultants
along with some some software and hardware offered on a “value-added” basis.  There are no raw materials involved in
providing the Company’s primary services and therefore no material aspects of supply-chain management which affect
revenue.

Government/Environmental

The Company does not offer products and services which are generally governed by environmental regulations
although certain hardware components used by some of the client-companies may be governed.  Manufacturing and
disposal of certain hardware components are handled by the client-companies or the channel partners so we are not
generally exposed to environmental regulatory compliance issues.

Programming and development of software solutions is frequently required by client-companies in connection with
governmental reporting, disclosure, verification and other regulatory compliance requirements imposed by outside
agencies governing those client-companies. However, our services and the programs that we provide are not subject to
government regulation. The Company has no present intention to provide software solutions which would require the
Company, as distinguished from its client-companies, as end-users, to undergo regulatory compliance.

Intellectual Property

The Company works with products and software solutions which are owned by and constitute the intellectual property
of other companies but also works with open-source solutions and programming tools. The solutions created by the
Company for its client-companies are typically treated as “work-for-hire” intellectual property which becomes the
property of the client-companies. The customer lists, methods and manner of sales and marketing and business
processes of the Company are considered proprietary trade-secrets and therefore intellectual property and a kept
confidential.  No attempt has been made by the Company to claim trademark or copyright protection for such trade
secrets.

The Company has not registered any such trademarks or service-marks with the United States Patent and Trademark
Office.

Employees

As of September 27, 2011, we had approximately 200 full-time employees, of which 7 may be considered members of
management.  Employees are employed on ‘at-will’ basis and are not covered by any employment agreement.  None of
the employees are represented by a union and we believe the relationship with the employee is good.

Description of Property

We do not own any real estate or other physical properties material to our operations.  We and our wholly owned
subsidiaries operate from leased space.  The subsidiaries exist for accounting purposes relating to integration of past
acquisitions and do not operate as separate entities within our offices nor are employees and consultants differentiated
between the subsidiaries.

Our executive offices are located at 2850 Golf Road, Suite 405, Rolling Meadows, Illinois 60008, and our telephone
number is (732) 798-3000. We sublease this property. Our sublease was entered into on April 1, 2011 and is for a term
of 12 months at a rate of $1,500 per month.
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We operate and develop IT and business process software consulting solutions in leased space at our location at 84
Professional Plaza, 1246 South River Road, Building 2, Suites 102 & 103, Cranbury, New Jersey 08512. The lease is
dated May 2011 and is for a term of five (5) years. We are leasing 3,855 square feet and we pay $17.00 per rentable
square foot for the first three, with an annual increase of $0.50 per rentable square for the last two years of the lease
term.

Legal Proceedings

As of the date hereof, we have been named as one of the defendants in an action to collect what is alleged to be an
“exclusivity fee” relating to financing which was sought in connection with a recent acquisition.  The Company believes
that the claim is without merit and that conduct by the “lender” supports a counterclaim which was filed.  The Company
intends to vigorously defend against the claims and pursue its claims.  The amounts in controversy are less than 5% of
the asset value of the Company.  There are no other pending legal proceedings to which we are a party or of which any
of our property is the subject.

In the ordinary course of our business we may become subject to litigation regarding our products or our compliance
with applicable laws, rules, and regulations.

Growth Strategy

We will continue to look for additional assets in the form of companies with deployed and differentiating offerings
and business relationships for acquisition. Key acquisition criteria for potential acquisitions include:

•  Our ability to integrate the assets and broaden the products and services offering;
•  The potential to realize additional performance and cost savings on post acquisition basis;

•  The potential for positive leverage of our global delivery infrastructure and our current client base; and
•  The potential to strengthen our presence in healthcare, telecom and financial service segments.

As part of the MGL Solutions, Inc. transaction, we also acquired the rights to a staffed “helpdesk” providing telephone
support which is located in Chennai, India with over 300 employees with experience in engineering and technical
resources providing tech support and other software development resources.  This “helpdesk” center is a help desk for
the clients that we inherited in the acquisition of MGL Solutions, Inc. Additionally, the “helpdesk” center has
relationships and has worked with companies that we do not contract with or provide any services for. This can be a
potential opportunity for us to reach potential customers and develop a relationship with a company that has a
pre-existing relationship with our help desk.

Since our acquisition, this “helpdesk” center has only provided services to the market segment they have historically
worked with. However, over the next twelve months, we anticipate integrating the services from this center across all
the market segments and to work with all our current clients. Additionally, the Company anticipates that the center’s
previous clients will now begin to use the Company’s services in other areas of their businesses.

Future products and technology initiative

The Company continues to explore and evolve its offerings for both the traditional technology solutions (such as those
based on client-server solution providers such as Microsoft, SAP and Oracle- all trademarks belong to respective
owners) and the newer programming models for delivery of solutions and content over the internet.  The Company
established an inhouse Cloud Computing Lab to create, acquire and develop and implement technologies based on
Platform as a Service (PaaS) and Software as a Service (SaaS) based solutions. These efforts are aimed at developing
services which are intended to expand the customer base:
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•  “IT-in-a-Box” for Small and Medium Business (SMB) clients. These customers have not been traditionally served by
the larger ITES service providers but this product and service could be a potential low cost solution for them and a
valuable product for us.

•  Cloud based multi- industry Field Services Operations Support (FSOS) platform which offers a more cost-effective
solution using open-source tools and reducing the need for centralized servers with their inherent costs of
management.
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Business Plan for Next Six Months

For the remainder of our fiscal year and for the first 2 quarters of fiscal year 2012, we expect to continue to operate
our business and grow the IT consulting business. In addition, we would like to and intend to pursue additional growth
opportunities through potential acquisitions of companies that are similarly situated and provide information
technology and technical support for their clients. Our growth is focused on obtaining additional customers, improving
management and growing our technical resources. We expect to be able to grow our business by acquiring smaller
companies that have accounts and relationships with similar or complementary product or service offerings.

MANAGEMENT

Executive Officers, Directors and Key Employees

The following are our executive officers and directors and their respective ages and positions as of September 27,
2011:

Name Age Position

Dhru Desai 50

Chairman of our Board of
Directors and Chief Financial
Officer

Nandu Thondavadi 57
Chief Executive Officer and
Director

William J. (Jeff)
Marshall 56 Director
Thomas E. Sawyer 72 Director

Dhru Desai.  Mr. Desai has been the Chairman of our Board of Directors and our Chief Financial Officer since May
12, 2010. Mr. Desai has successfully built both private and public companies in the IT and Telecommunications field
over the past 25 years.  Early in his career, Mr. Desai was employed by ATT Bell Labs and Teradyne.   Mr. Desai was
the founder and CEO of Cronus Technologies, Inc. He successfully built the industry’s first IP signaling gateway
business generating over $25 million in revenues prior to divesting it to Cisco, FastCom and Advanced Fiber. In April
of 2005 Mr. Desai served as Chairman of the Board of eNucleus Inc, and served in several executive capacities until
he resigned on July 16, 2006. Between July 2006 and June 2009 Mr. Desai acted in the capacity of an advisor to a
number of companies in the real estate and Information Technology sectors.  Mr. Desai has an MS in Computer
Science from the Illinois Institute of Technology.

Nandu Thondavadi, Ph.D.  Dr. Thondavadi has been a member of our Board of Directors and our Chief Executive
Officer since June 7, 2010 and is responsible for the Company’s day-to-day operations. Prior to this, Dr. Thondavadi
was the founder and president of Global Technology Ventures, a consulting firm providing mergers and acquisition
advisory services to companies in the information technology sectors, a position he held from January 2008 through
the present.  Prior to starting this firm, Dr. Thondavadi was the Chief Executive Officer of a global software company
for over a decade. Earlier to that, Dr. Thondavadi was a Clinical Professor of Management in the Kellogg School of
Management of Northwestern University, Evanston, IL where he taught both graduate students (Masters in
Management candidates) and executive courses in the areas of Operations Management, Strategic Cost Management
and Business Process Reengineering from December 1992 through February 2001.  Dr. Thondavadi also previously
served as Vice President – Support Operations for Coleman Cable Systems in North Chicago, IL from April 1992 to
March 1995; Technical Director - Corporate Technology Center for Square D Company
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