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SPECIAL NOTE REGARDING FORWARD-LOOKING STATEMENTS

This report contains certain forward-looking statements within the meaning of Section 27A of the Securities Act of 1933 and Section 21E of the
Securities Exchange Act of 1934. All statements other than statements of historical fact are forward looking statements. You can identify these
and other forward-looking statements by the use of words such as may,  will,  could, would, should, expects, plans,

anticipates, relies,  believes, estimates, predicts, intends, potential, continue, or the negative of such terms, or other
comparable terminology. Forward-looking statements also include the assumptions underlying or relating to any of the forgoing statements.
Such forward-looking statements include, among others, those statements regarding forecasts of the future results of our operations; the
percentage of process control of our customers spending; orders for our products and capital equipment generally; sales of semiconductors;
allocation of capital spending by our customers; growth of revenue in the semiconductor industry; the semiconductor capital equipment industry
and business; technological trends in the semiconductor industry; our future product offerings and product features, as well as the success and
market acceptance of new products; timing of shipment backlog, the future of our product shipments and our product and service revenues; our
future gross margins; the future of our selling, general and administrative expenses; international sales and operations; maintenance of our
competitive advantage; success of our product offerings; creation and funding of programs for research and development; attraction and
retention of employees; results of our investment in leading edge technologies; the effects of hedging transactions, the effect of the sale of trade
receivables and promissory notes from customers; our future income tax rate; dividends; the completion of any acquisitions of third parties, or
the technology or assets thereof; benefits received from any acquisitions and development of acquired technologies; sufficiency of our existing
cash balance, investments and cash generated from operations to meet our operating and working capital requirements; and the adoption of
new accounting pronouncements.

Our actual results may differ significantly from those projected in the forward-looking statements in this report. Factors that might cause or
contribute to such differences include, but are not limited to, those discussed in the Risk Factors section in Item 1A, and Item 1, Business
in this Annual Report on Form 10-K. You are cautioned not to place undue reliance on these forward-looking statements, and we do not intend
to update the forward-looking statements in this report that occur after the date hereof.
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PART I

ITEM 1. BUSINESS
Introduction

We design, develop, manufacture, sell and service low-cost, high throughput automated test equipment, or ATE, systems for the semiconductor
industry. We address rapidly growing, high volume segments within the semiconductor industry such as the flash memory, flash card, and flash
memory based system-on-chip, or SOC, markets. Our ATE systems are also used to test other high growth, high volume integrated circuits, or
ICs, such as microcontrollers, image sensors, smart cards, and field programmable logic devices, or FPGAs. In addition to their use in high
volume manufacturing, our highly flexible ATE systems are used by engineers to validate and characterize the performance of ICs during the
design process.

All of our ATE systems are based on our proprietary architecture that enables high throughput and low capital cost, resulting in decreased
manufacturing cost and faster time-to-market for our customers. Our architecture is highly modular, parallel, scaleable and versatile and utilizes
industry standard components. Our systems are used by our customers to test semiconductors that are used in a wide range of rapidly growing
consumer digital products, including flash memory based portable music players, mobile phones, digital cameras, notebooks and USB flash
drives. Our customers include:

Integrated Device Manufacturers, or IDMs. 1DMs are vertically integrated semiconductor companies such as Samsung Electronics
Co., Ltd. and Intel Corp. that design and market ICs, fabricate wafers and assemble and test individual ICs;

Fabless Semiconductor Companies. Fabless semiconductor companies such as SanDisk Corp. and Lattice Semiconductor Corp.
design and market ICs, but do not have manufacturing facilities, relying on foundries and PATs for production of their products;

Packaging Assembly and Test Providers, or PATs. PATS, also called Semiconductor Assembly and Test providers, such as Amkor
Technology, Inc. provide packaging, assembly, and test services to IDMs and fabless semiconductor companies; and

Wafer Fabrication Foundries. Wafer fabrication foundries such as Semiconductor Manufacturing International Corp. manufacture
wafers for fabless semiconductor companies and provide added wafer capacity for IDMs, but do not design or market ICs.
We are headquartered in San Jose, California, and have built a global presence, supporting customers from sites in the U.S., Europe and Asia.
Since we shipped our first product in 1998, we have grown our business, expanded our products and services and broadened our customer base
through internal growth.

Company Information

We were incorporated in the State of California on November 7, 1997, and reincorporated in the State of Delaware on March 20, 2006. Our
principal executive offices are currently located at 1901 Monterey Road, San Jose, California 95112, and our telephone number is

(408) 817-7200. In November 2007, we plan to move our principal executive offices to a new facility located at 875 Embedded Way, San Jose,
California 95138.

We have registered Nextest and Maverick as our trademarks with the U.S. Patent and Trademark Office. All other trademarks, service marks and
tradenames appearing in this Annual Report on Form 10-K are the property of their respective owners.

Access to the Company s Reports

Our annual reports on Form 10-K, quarterly reports on Form 10-Q, current reports on Form 8-K, and other filings with the Securities and
Exchange Commission (SEC) are available free of charge on our website at
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www.nextest.com as soon as reasonably practical after these reports are electronically filed with or furnished to the SEC. The reference to our
Internet website does not constitute incorporation by reference of the information contained on or hyperlinked from our Internet website. Upon
the written request of any shareholder, we will provide a copy of this Form 10-K free of charge. Our filings are also available at the SEC s
website at www.sec.gov. In addition, our SEC filings may be read and/or copied at the SEC s public reference room at 100 F Street, N.E.,
Washington D.C., 20549. Please call the SEC at 1-800-SEC-0330 for more information about the operation of the public reference room.

Industry Background

Semiconductors are the engines of the electronic world. Every electronic product contains one or more semiconductors. The market for
semiconductor ICs has expanded rapidly over recent decades as semiconductor manufacturers have produced devices with increased
functionality and smaller sizes at lower costs. Growth in the IC industry has been driven both by the development of new electronic products,
such as portable music and video players, mobile phones, digital cameras and PDAs, as well as an increase in IC content in applications such as
automobiles, telecommunications and home appliances.

Memory has become an increasingly important part of the IC market. Memory is available in many different types, including dynamic random
access memory, or DRAM, and flash memory, to serve a variety of different purposes. The principal advantages of flash memory over other
types of memory are that it maintains its data without any external power source and that it can be easily erased and reprogrammed. Flash
memory is used for fast and easy information storage in numerous end markets but has been used most effectively in consumer digital products,
including mobile phones, portable music players, digital cameras, and USB flash drives.

Growth in the flash memory market is driven by the increasing proliferation of flash memory intensive consumer digital products and the
increasing amounts of flash memory capacity incorporated in them. Examples include:

mobile phones, where increasing usage of flash memory is driven both by growth of the mobile phone market and by inclusion of
new features such as digital cameras, video and advanced graphics;

portable flash memory based music players;

digital cameras, where flash memory is used in place of traditional film to store images. Increasing usage of flash memory is driven
by growth in the digital camera market and by increases in the size of flash memories used in these cameras;

USB flash drives, where flash memory usage is driven by growth in the USB flash drive market and by increases in the amount of
flash memory per device; and

solid state disk (SSD) drives, where flash memory is used to replace rotating media hard disk drives in portable applications or
applications requiring lower density drives.
The rapid growth of flash memory intensive consumer digital products has been enabled by rapid advances in flash memory technology that
have resulted in large increases in memory size coupled with dramatic reductions in cost per bit.

In addition to being used as a stand alone IC, flash memory is increasingly being integrated into other types of ICs to incorporate flexible, low
power memory functionality. ICs with integrated flash memory include SOCs, microcontrollers and smart cards. As the demand for smaller
electronic products with increased performance and functionality continues to grow, manufacturers are increasingly seeking to integrate many
components onto a single IC to reduce the overall system footprint as well as the cost and power requirements.
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Markets and Applications

The process of designing and manufacturing ICs is complex and capital-intensive, involving multiple steps. Testing is required throughout this
process from research and development (R&D) through manufacturing to quality assurance. At each step, testing is often performed more than
once. Testing is a critical component of the cost of manufacturing ICs.

The largest users of ATE are IDMs, who design, fabricate, package and test ICs. However, as the cost and skills required for designing and
manufacturing semiconductors have increased, the semiconductor industry has become increasingly disaggregated, with many companies
concentrating on one or more individual stages of the semiconductor development and production process. This disaggregation has fueled the
growth of PATSs, foundries and fabless semiconductor companies, thus creating additional customers for ATE.

Traditionally, IDMs purchased ATE systems that were designed to achieve the highest levels of test performance. As a result, ATE systems have
become increasingly capital intensive. More recently, however, IDMs have begun to focus on test solutions that provide the appropriate levels of
test performance to achieve a corresponding reduction in cost. By contrast, PATSs have always sought to purchase cost effective ATE systems
that provide the most appropriate and relevant test functionality at the lowest possible cost.

As the semiconductor industry continues to disaggregate, outsourcing of back-end functions to PATSs, also called Semiconductor Assembly and
Test providers, is becoming increasingly prominent. IDMs, foundries and fabless semiconductor companies increasingly use PATs because of
their packaging and test expertise and lower costs provided by economies of scale. Driven by this increased outsourcing, we anticipate the
Semiconductor Assembly and Test industry will exhibit strong growth. More recently, with increasing focus on test cost and with the growing
technical contributions of outsourced providers, PATs have begun to influence ATE selection, steering their customers to specific platforms
where significant cost savings can be realized.

The Nextest Solution

We design, develop, manufacture, sell and service low-cost, high throughput automated test equipment, or ATE, systems for the semiconductor
industry. We believe our ATE systems provide an optimal combination of cost and performance to a wide segment of the IC marketplace, but
particularly for the testing of flash memory and other ICs used in consumer digital products. The key aspects of our solution are:

Optimized flash memory testing capabilities. Our ATE architecture and its implementation provide for optimal flash memory testing. The
architecture optimizes parallel test performance by providing multiple independent test resources, including central processing units, or CPUs,
pattern generators and timing and voltage sources, to devices under test. By comparison, the architecture of some competing ATE solutions
frequently results in those test resources being shared across a larger number of devices. While our architecture increases test throughput for all
types of ICs, it is especially effective in parallel testing of flash memory devices.

The benefit of our architecture is that each device is tested independently, which can result in a significant reduction of test time. Specifically,
when testing multiple flash memory devices, our architecture does not require that the ATE wait for the testing on the slowest flash memory byte
to be completed before moving on to test the next set of parallel bytes. This process can increase test throughput significantly and thereby
reduces test costs. As the flash memory market continues to expand and flash technology continues to be integrated into microcontrollers and
other SOCs, we believe the benefits of our high throughput architecture will become increasingly valuable to a wider range of semiconductor
manufacturers.

Optimized CMOS image sensor (CIS) testing capabilities. CMOS image sensors are ICs used to capture visual images and convert them to
digital signals in products such as digital cameras, webcams, and camera-phones. Our ATE architecture and its implementation provide optimal
CIS testing in addition to flash testing. The architecture optimizes parallel test performance by providing multiple independent resources
including

Table of Contents 8



Edgar Filing: NEXTEST SYSTEMS CORP - Form 10-K

Table of Conten

CPUs, image capture memory, and image processors in hardware for maximum test throughput. Unlike competing systems, the captured image
is processed locally without added overhead of data transfer to offline CPU arrays. In addition, our platform scales to very large capacity
systems, capable of testing more devices simultaneously than competitive products. The benefits are shorter wafer test times, higher throughput,
and lower cost.

Reduced IC test costs. Our ATE systems are designed to provide optimal test performance at low-cost. Rather than focusing on the highly
competitive market for the highest performance ATE, our test systems provide the required performance capabilities at a significantly reduced
cost of test. A significant number of ICs, particularly those used in consumer digital products, do not need the highest performance test
capabilities. Rather, the test requirements for this end market are increasingly moving toward low-cost, high throughput, flexible systems
capable of testing ICs that often contain integrated memory, logic and analog elements. By providing ATE systems with appropriate
performance levels, as opposed to maximized performance levels, we ensure that our customers are not required to pay for excess performance.
This results in significantly lower acquisition costs for our ATE systems. Our ability to provide low-cost is also determined by our architecture
which is optimized for parallel test and high throughput. Additionally, our ATE systems are highly flexible, scalable and easy to maintain and
program, thus, contributing to lower total cost of ownership.

Highly flexible systems. Our ATE systems are equally capable as memory or logic testers. One key to this dual functionality is the test pattern
generator at the core of our ATE system, which integrates complete memory and logic test functions, which we believe is unique in the industry.
By comparison, many competing systems focus on either logic or memory testing and provide reduced testing capability for the other function.
Additionally, our Maverick II system with the Lightning option provides enhanced analog and mixed-signal testing capabilities. The flexibility
associated with utilizing a single ATE system to test logic, memory, or analog devices provides for reduced acquisition, training and
maintenance costs and increased tester utilization. This capability is important to IDMs given the increasing complexity of ICs, but is critical to
PATs as it optimizes their ATE utilization given the wide range of ICs that they test. The capability to test logic, memory and analog functions
within one IC is also becoming increasingly important as SOCs become more prevalent. In our CMOS image sensor test systems, logic and
memory test capabilities are combined with third party illuminator and optics subsystems to provide complete sensor solutions for CIS test.

Scalability. We provide cost effective, optimally sized solutions. Our ATE architecture efficiently scales from personal systems with as few as
16 pins to production systems with as many as 7,680 pins. Our scalable architecture enables us to provide multiple system sizes configured with
the number of pins that our customers require. We, therefore, are able to provide a lower cost solution compared with less-scalable architectures
which may require the purchase of a larger system than needed. We believe we were the first to offer a low-cost personal tester, scaled to small
footprint and low pin count. Our personal testers are widely used as general purpose engineering tools and for efficient parallel test of high
volume low pin count devices in manufacturing.

Reduced time to market. The architecture of our Magnum system enables us to provide low-cost test systems tailored for both engineering and
production applications in a single product family. These low-cost systems allow our customers to afford the number of R&D systems they need,
enhancing the efficiencies of the design process. Also, with a single product family spanning engineering and production activities, the same test
programs can be used in engineering and production. This saves the time required to write additional test programs. Additionally, compatible
software across the range of platforms strengthens the link between engineering and manufacturing, reducing an IC s time to market.

Products and Services
Products

We provide a broad suite of ATE systems that test flash memory and ICs that integrate flash memory, including SOCs, microcontrollers and
smart cards. We also test other types of memory and logic ICs, as well as SOCs containing a combination of logic, memory and analog
functions. Our newest product also tests CMOS image sensors.
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Our ATE systems are used by IDMs, PATs, wafer fabrication foundries and fabless semiconductor companies for validation and characterization
during the IC R&D process and for probe test, final test, quality assurance, yield improvement and reliability and failure analysis during the IC
manufacturing process. Our ATE systems, which we believe enable our customers to bring their ICs to market faster and at lower costs, are
offered on four platforms: Magnum, Magnum iCP, Maverick and Maverick II. Each of our platforms is built using a proprietary, modular
architecture providing scalability with a range of test performance and functionality. A range of ATE systems, with differing pin-counts, is
offered on each platform to provide customers with an application-focused solution ranging from a personal tester, or PT, with as little as 16 pins
on Maverick and Maverick II, up to 7,680 pins for high volume manufacturing on our Magnum platform.

Magnum. Magnum, our latest product, was first shipped to our customers in June of 2004. To date, we have shipped over 300 Magnum
systems. With configurations as large as 7,680 pins, Magnum greatly expands the production capacity of our ATE offerings. For example,
Magnum configurations with 2,560 and 5,120 pins have been installed by major manufacturers of flash memory to simultaneously test 320 and
640 NAND flash devices, respectively. NAND is the specific type of flash memory used in portable flash memory based music players such as
iPod® nano and shuffle, in digital cameras, and in flash drives, and is the fastest growing segment of the flash memory business. The 7,680 pin
configuration of the Magnum can test up to 960 NAND flash devices in parallel when combined with recent IC handling equipment solutions.
The 7,680 pin configuration can also simultaneously test 240 NOR flash devices. NOR flash is used in cell phones and personal computers. With
its low acquisition cost, high parallelism, small space requirement, and the high throughput afforded by its advanced architectural features, we
believe Magnum provides the lowest cost of test for flash memory manufacturers.

Magnum tests a wide range of other devices, including other types of memory, FPGAs, logic devices, microcontrollers, smart cards and other
SOCs. Low-cost manipulator options, included in the Magnum family, enable its application both in final test and at probe test. Our proprietary
probe card docking system reliably solves the problems of working with massively parallel probe cards, required for wide parallel test at probe
test. Magnum configurations are available as small as 128 pins for engineering applications and for production applications that do not require
the massive parallelism of the larger systems.

Magnum systems utilize a customized graphical user interface and interactive tools for test program development or IC debug, data gathering or
creation of custom factory floor interfaces. Test programs can be used without modification from the smallest engineering Magnum to the
largest production system, and are upwardly compatible with Maverick programs.

Magnum iCP. Magnum iCP, the newest product in our Magnum line, is a CMOS image sensor tester. It is targeted at the growing image
sensor market including cell phones, PC cameras, digital still cameras, digital video, automotive and other image capture devices. The Magnum
iCP supports combined image capture and processing with logic vector test capability for a one pass image sensor device test. Magnum iCP is
focused on wafer test of image sensors, and it supports the integration of all the major third party illuminator optics and light sources. A key
advantage for the iCP is scalability. The initial production test configuration tests up to 40 image sensor die in parallel at wafer probe. Magnum
iCP can be configured as a lower cost engineering system as well. With hardware based image processing per device and graphical software
tools for image capture and analysis, iCP is well positioned to serve engineering and production applications.

Maverick and Maverick II. Maverick, our first product, was introduced in 1998. Maverick provides test frequencies of up to 66 MHz, and is
directed at applications requiring the lowest cost. Maverick II, introduced in 2001, doubles Maverick s test frequency to 133 MHz and provides
enhanced performance and accuracy, while retaining all of the advantages of the Maverick architecture. We have sold over 1,500 Maverick and
Maverick II systems to date. Both of these systems test a wide range of devices, including flash and other types of memory, logic devices,
microcontrollers, smart cards and other SOCs. They are used throughout the IC design and manufacturing process, including R&D,
manufacturing and quality assurance. Maverick and Maverick II are available in four packages PT, ST, SST and GT which range in size from 16
to 512 pins.
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Our Lightning option can be added as an upgrade to the Maverick II. The Lightning option adds mixed signal test functionality to the Maverick

II architecture resulting in the capability to test a combination of logic, memory and analog functions required by SOCs. Lightning s mixed signal
capability is focused on testing the amplifiers, filters and, especially, data converters that are often combined with digital logic and memory to
form complex SOCs. The Lightning product supports a configurable system with a wide range of analog instrument options including DC
voltage/current sources, analog waveform generation and capture, voltage supplies and precision references, and DC measurement units.

Interface Solutions. To enable our customers to more easily integrate our ATE systems with other machinery on their test floor, we formed an
interface solutions group, based in our facility in Arizona. The interface solutions group develops general purpose and customer-specific
interface products that are sold to customers for use with our ATE. The group also supports customers efforts to design their own interfaces
between our ATE systems and various other testing machinery, and assists in the qualification, licensing and training of third party interface
suppliers.

Services

We consider service to be an important part of our business. Our worldwide service organization is capable of performing installations and all
necessary maintenance of test systems sold by us, including routine servicing of components manufactured by third parties. We provide high
levels of support and service throughout the life cycle of our products. We provide a standard one-year warranty which can be extended by our
customers for a fee. We utilize direct service employees and representatives which provide service to our customers from global sites.

Sales, Marketing and Customers

We seek to develop and maintain strong relationships with leading IDMs, PATs, foundries and fabless semiconductor companies. Within those
organizations, we sell and market to engineering and manufacturing personnel regarding our technology and product capabilities and to senior
management regarding the economic benefits of our products. We believe that our experienced sales team has the knowledge to address the
technical benefits as well as the economic advantages of our ATE systems.

Many of our sales and marketing employees are applications engineers, who work as part of the sales team to assist customers in the application
of our ATE systems. They provide in-depth technical communication with customer engineering personnel, write complex test programs and
perform demonstrations to show how our ATE systems solve specific test problems. In addition, they assist the customer with the creation of test
programs and interfaces. We believe that the quality of our applications sales force is a distinguishing factor with our customers.

We provide direct sales and customer support to the major semiconductor manufacturing markets through sales personnel in the U.S., the
Philippines, Korea, Japan, the Peoples Republic of China, Thailand, the United Kingdom, France and Italy. In addition to our U.S.-based sales
and support force, we have 71 people working in our overseas locations as of June 30, 2007. Our subsidiaries in Italy, France, the United
Kingdom, Korea, Japan, the Philippines and Thailand provide sales and support to our customers in Europe and Asia. We offer regularly
scheduled training classes for our customers at our San Jose, California, facility and provide additional training as required in our Philippines
subsidiary and at customer facilities.

Additionally, we have an extensive network of independent sales representatives in the Peoples Republic of China, Taiwan, Malaysia, Singapore
and Israel. Independent sales representatives work on commission and place customers orders directly with us.

We have shipped over 1,800 systems to more than 60 semiconductor companies. We depend on a small number of customers for a significant
portion of our net revenue. In fiscal 2007, SanDisk Corp., Samsung Electronics Co. and Atmel Corporation accounted for 37%, 18% and 11%,
respectively, of our net revenue.
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We assemble and ship our products from our facility in San Jose, California. We purchase standard electronic and mechanical components
directly from manufacturers or distributors. We purchase custom mechanical components both from machine shops and sheet metal fabricators
that manufacture them to our specifications. We outsource all of our circuit board assembly and a large portion of our mechanical assembly,
utilizing the services of several contract manufacturers. Our circuit board outsource partners supply a portion of the components that they
assemble for us, and we expect the proportion of parts that they provide to increase. Our outsourcing strategy gives us the capability to rapidly
increase our production volume when there is a surge in market demand while maintaining lower fixed costs, which is advantageous to us when
market demand weakens.

We share production forecasts with our key suppliers, and quickly update them as forecasts change. Certain of our key suppliers use these
forecasts to pre-position stocks of components in the supply chain so they are rapidly available to us when required. Our business relationship
with our component and outsource providers is based upon purchase orders that we issue as parts and services are required. We generally do not
enter into long-term contracts that commit us to specific levels of business over a longer duration than that covered by the individual purchase
orders.

We have a formal quality assurance program in place with a strategy focused on continuous improvement in product quality. Factory teams
regularly assess quality at each stage of the manufacturing process to identify areas for improvement and to quickly identify developing
problems. Manufacturing engineers fine-tune the production process to improve quality and efficiency and to deal with problems as they arise.
Customer service personnel extend the quality process into the field, monitoring quality and reliability once systems are installed at customer
sites.

Certain components used in our products are purchased from a single supplier or a limited group of suppliers. Although we believe that all single
source components are currently available in adequate amounts, we cannot be certain that shortages will not develop in the future. We typically
do not have written supply agreements with these sole source suppliers and purchase our components through individual purchase orders.

Backlog

At June 30, 2007, our backlog of unfilled orders for all products and services was $17.7 million, compared with $20.8 million at June 24, 2006.
We define backlog as systems for which we have received purchase orders which we have not yet shipped but we expect to ship within twelve
months of receipt. While backlog is calculated on the basis of open purchase orders, such orders may be subject to cancellation or delay by the
customer with limited or no penalty. Our backlog at any particular date, therefore, is not necessarily indicative of actual sales which may be
generated for any succeeding period. Historically, our backlog has fluctuated based upon the ordering patterns of our customers and changes in
our manufacturing capacity.

Research and Development

Our R&D strategy focuses on designing ATE systems that lower the overall cost of test for semiconductor manufacturers. We strive to design
low-cost products that have high throughput, flexibility and scalability and are efficient to manufacture, easy to use and simple to support. We
utilize advanced circuit technology to develop highly integrated core functional ATE blocks, such as those that enable our dual function
logic/memory pattern generation and advanced timing capabilities. Once design of these blocks is completed, systems of varying sizes and pin
counts are created through simple step-and-repeat of the core modules. Step and repeat is employed at all levels of the architecture (circuit,
board, module and subsystem levels) to maximize engineering efficiency and simplify manufacturing and support. This design strategy is also a
key ingredient of our scalability and high throughput and simplifies the job of the customer test engineer developing programs for our ATE.
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We leverage our engineering efforts by utilizing off-the-shelf, industry-standard components wherever possible. We use field-programmable
gate arrays, standard off-the-shelf ICs capable of complex logical calculations, instead of custom application-specific ICs, to implement most
logic functions because it is easier to adapt designs to changing requirements and to eliminate high engineering risks and costs associated with
ASIC design. We use standard PCs with Windows XP as the main control computer of our systems. The language customers use to program our
ATE is industry-standard C/C++, and a standard Microsoft Visual C++ provides the development environment and compiler. The strategy of
using industry standard products allows us to leverage the significant investments made by the largest companies in the technology field, with
minimal cost to ourselves.

R&D takes place primarily at our corporate headquarters in San Jose, California, and at our facility in Portland, Oregon. The R&D team has
many years of experience in ATE, with most key personnel having over 20 years of experience in ATE design.

Our expenditures for R&D for fiscal 2007 were $9.8 million representing 12% of net revenue, compared with $8.4 million, or 10% of net
revenue, in fiscal 2006 and $6.7 million, or 14% of net revenue in fiscal 2005.

Competition

The market for ATE systems is highly competitive. Our competitors include Advantest Corporation, Verigy Ltd., Yokogawa Electric
Corporation, Credence Systems Corporation, Eagle Test Systems, Inc., LTX Corporation and Teradyne, Inc. Advantest Corporation, Verigy Ltd.
and Yokogawa Electric Corporation compete with us in the market for flash memory ATE. All of these companies compete with us in the
market for mixed signal and flash memory based SOC device ATE. Advantest Corporation, Verigy Ltd., LTX Corporation, Teradyne, Inc. and
Credence Systems Corporation are focused primarily on the high performance segment of the mixed signal and SOC test markets, where we
choose not to compete. Teradyne Inc. is our primary competitor in the CMOS image sensor market.

Some of our competitors have substantially greater financial resources and more extensive engineering, manufacturing, marketing and customer
support capabilities than we have. We expect our competitors to continue to improve the performance of their current products and to introduce
new products or new technologies that could adversely affect sales of our current and future products. In addition, we anticipate that increased
competitive pressures may cause intensified price-based competition, and we may have to adjust the prices of our products.

Intellectual Property

We rely on a combination of patent applications, copyrights, trademarks, trade secrets, confidentiality provisions and licensing arrangements to
establish and protect our proprietary rights. We currently have three United States patents issued, six patent applications filed in the United
States, one foreign patent issued, and fourteen foreign patent applications pending. The three US patents expire between 2022 and 2024 and the
foreign patent expires in 2022. We may be required to spend significant resources to monitor and protect our intellectual property rights. We
may not be able to detect infringement and may lose our competitive position in the market before we do so. In addition, competitors may design
around our technology or develop competing technologies. Intellectual property rights may also be unavailable or limited in some foreign
countries, which could make it easier for competitors to capture market share. Third parties may claim that we are infringing their intellectual
property rights and, although we do not know of any infringement by our products of the valid intellectual property rights of third parties, we
may be unaware of intellectual property rights of others that may cover some of our technology, products and services. Any litigation regarding
patents or other intellectual property rights could be costly and time-consuming and divert our management and key personnel from our business
operations. The complexity of the technology involved and the uncertainty of intellectual property litigation increase these risks. Claims of
intellectual property infringement might also require us to enter into costly royalty or license
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agreements and we may not be able to obtain royalty or license agreements on terms acceptable to us, or at all. We also may be subject to
significant damages or injunctions against the development and sale of certain of our products.

Employees

As of June 30, 2007, we have 229 full-time employees. We consider our relationship with our employees to be good. No employees are
represented by a labor union or covered by a collective bargaining agreement.

Each of our employees is required to sign an agreement to maintain the confidentiality of our proprietary information. Most of our employees
have Nextest stock-based compensation arrangements with us that generally provide for the stock based award vesting over multiple years. In
most of the geographies in which we operate, competition for highly skilled employees is intense, particularly in the R&D and customer support
functions. Our success depends to a significant extent upon our ability to attract and retain qualified employees. We believe that stock-based
compensation is an important component of our employee retention program.
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ITEM 1A. RISK FACTORS
Risks Relating to Our Business

In addition to other information in this Form 10-K, the following factors should be considered carefully in evaluating the company. If any of the
risks or uncertainties described in this Form 10-K actually occur, our business, results of operations or financial condition could be materially
adversely affected. The risks and uncertainties described in this Form 10-K are not the only risks and uncertainties facing the company.
Additional risks and uncertainties of which we are unaware or currently deem immaterial may also become important factors that may harm our
business.

Our business and operating results could be harmed by the highly cyclical nature of the semiconductor industry and general economic
slowdowns.

Our business and operating results depend in significant part upon capital expenditures of manufacturers of semiconductors, which in turn
depend upon the current and anticipated market demand for ICs. Historically, the semiconductor industry has been highly cyclical with recurring
periods of over-supply, which have often had a severe negative effect on demand for ATE systems, including systems developed and marketed
by us. During these periods, we experienced significant reductions and delays in customer orders, which had a material adverse effect on our
business and operating results.

Downturns in the semiconductor industry have significant effects on the market for ATE. The impact of downturns on our financial performance
is magnified due to the high proportion of fixed costs in our business, including significant R&D, manufacturing and selling costs, which limit
our ability to reduce expenses quickly in response to decreases of orders and revenues. As a consequence, if the semiconductor industry or the
sectors we serve enter a downturn, we may not be able to reduce our costs quickly, or by a sufficient amount, and our financial performance may
suffer.

Our quarterly revenue and operating results may fluctuate significantly from period to period, and this may cause our stock price to
decline.

In the past we have experienced, and in the future we expect to continue to experience, fluctuations in revenue and operating results from quarter
to quarter. These fluctuations occur for a variety of reasons, including:

demand for and market acceptance of our products as a result of the cyclical nature of the ATE industry or otherwise, often resulting
in reduced ATE systems sales during industry downturns and increased sales during periods of industry recovery;

fluctuations in demand for flash memory;

order cancellations by customers;

severe price decreases in the flash memory market that reduce the profitability of our customers and cause them to reduce or delay
purchases of our equipment;

productivity increases made by our customers in the use of our products that enable them to obtain more output from existing
equipment, and thereby reduce or delay purchases of additional equipment;

changes in the timing and terms of product orders by customers;

variations in order patterns due to seasonal or annual budget effects;
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changes in the mix of products that we offer, as well as the relative mix of our product and service offerings, thereby affecting our
margins in a particular quarter;

delays or problems in the planned introduction of new products;

competitive pressures resulting in lower selling prices in our industry;

reduced margins as a result of attempts to gain market share by lowering the prices that we charge for our products;

adverse changes in the semiconductor and consumer digital products industries, on which we are particularly dependent, which
would likely reduce overall demand for ATE, including our products;

our competitors announcements of new products, services or technological innovations, which can, among other things, render our
products less competitive due to the rapid technological change in our industry;

disruptions in our manufacturing or in the supply of components to us causing us to delay shipment of products; and

provisions to write-off excess or obsolete inventory.
As a result of these factors, we believe that quarter-to-quarter comparisons of our net revenue and operating results may not be meaningful and
that these comparisons may not be an accurate indicator of our future performance. Also, sales of a relatively limited number of systems may
account for a substantial portion of our orders or net revenue in any particular quarter. Thus, changes in the timing or terms of a small number of
transactions could disproportionately affect our operating results in any particular quarter. Moreover, because of the factors listed above and
because a significant portion of our expenses are fixed and independent of net revenue in any particular period, it is difficult for us to accurately
predict our net revenue and operating results, which may cause our net revenue and operating results in one or more future quarters to be below
the expectations of securities analysts or investors. If this occurs, we could experience an immediate and potentially significant decline in the
trading price of our stock.

We rely on a small number of customers for a significant portion of our revenues, and the termination of any of these relationships
would materially adversely affect our business.

SanDisk Corp. accounted for 37% of net revenue in fiscal 2007, compared with 29% in fiscal 2006 and 16% in fiscal 2005. Samsung Electronics
Inc. accounted for 18% of net revenue in fiscal 2007, compared with 15% in fiscal 2006 and 19% in fiscal 2005. Atmel Corp. accounted for 11%
of net revenue in fiscal 2007, compared with 11% in fiscal 2006 and 34% in fiscal 2005. Our customers are generally not obligated by long-term
contracts to purchase our systems, and they frequently evaluate competitive products prior to placing new orders with us. Our customers can
cancel or delay orders without any penalties, and because of our reliance on a small number of large customers we cannot effectively require
them to pay cancellation charges when canceling or rescheduling their orders with us. The semiconductor industry is highly concentrated, and a
small number of companies account for a substantial portion of the purchases of ATE systems, including our ATE systems. Consequently, our
business and operating results would be materially adversely affected by the loss of, or any reduction in orders by, any of our significant
customers, particularly if we were not able to replace that lost revenue with additional orders from new or existing customers.

If demand for flash memory does not continue to rise, our business may be harmed.

The sales of our ATE systems depend significantly on the demand for products incorporating flash memory ICs, such as mobile phones, portable
music players, digital cameras, notebooks and USB flash drives. If these markets begin to experience slower growth rates, demand for our
products will decline, and we will be increasingly dependent on the development of new markets. There can be no assurance that new markets
will
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develop and grow fast enough, or that our ATE will be competitive in the new markets that develop. In addition, the semiconductor industry may
develop alternative technologies that may make the use of flash memory less prevalent. A reduction in the demand for flash memory would
likely result in a reduction in the demand for our products and could harm our business.

Delays in our ability to obtain customer acceptance for our products would delay the recognition of revenue by us.

Customer purchase orders for our ATE products may require; (1) customer acceptance and/or (2) us to meet customer-specific criteria before the
system is accepted by the customer. When a customer purchase order includes obtaining customer acceptance and/or meeting customer-specific
criteria, revenue is deferred and recognized only when customer acceptance has been received. While purchase orders for any of our products
may contain such criteria, the likelihood that they will be included is higher when a product is new to the marketplace, or when an existing
product is sold for the first time to a new customer. If we are not able to meet customer acceptance criteria in a timely manner, the recognition of
revenue from these sales would be delayed.

If our Magnum system does not continue to achieve market acceptance, our revenue growth and profitability will be limited.

Our future financial performance is highly dependent on our ability to sell our Magnum systems to new customers as well as our ability to
increase sales to existing customers. Customer expense in transitioning to a new ATE system can be significant. Certain prospective customers
may be unwilling, or unable, to bear the increased costs of transitioning to a new ATE system. This may make it difficult for us to market and
sell our Magnum systems. Furthermore, the competition we face frequently changes as new competitive product offerings are brought to market.
We may not be able to transition new customers to our Magnum systems or to compete successfully against the future offerings of our
competitors.

In addition, if Magnum has actual or perceived reliability, quality, functionality or other problems, we may suffer reduced orders, higher
manufacturing costs, inability to recognize revenue, delays in collecting accounts receivable and higher service, support and warranty expenses
or inventory write-offs, among other effects. We believe that the acceptance, volume production, timely delivery and customer satisfaction of
Magnum is of significant importance to our future financial results. As a result, any inability to correct any technical, reliability, parts shortages
or other difficulties or to manufacture and ship Magnum or any future product on a timely basis meeting customer requirements could damage
our relationships with current and prospective customers and would materially adversely affect our business, financial condition and results of
operations.

If we do not develop and maintain new customer relationships, our ability to generate revenue growth will be adversely affected.

Our ability to increase our sales will depend in part upon our ability to obtain orders from new customers. Obtaining orders from new customers
is difficult because some semiconductor manufacturers select one vendor s systems for testing an entire generation of ICs and make substantial
investments to develop related test program software and interfaces. Once these semiconductor manufacturers have selected an ATE system
vendor, they are likely to continue to purchase test systems from that vendor. Further, some of our target customers may prefer larger, more
established vendors. If we are unable to obtain new customers that adopt and implement our products and technology, our business will be
harmed.

We face additional difficulties in our efforts to develop new customer relationships abroad. Some of our competitors have a greater presence in
foreign countries than we have, which makes it difficult for us to compete for overseas customers. Nationalistic buying practices could favor
purchase of the products of local companies over our products. As a result, we may be forced to partner with local companies in order to
compete for business and such arrangements, if available, may negatively impact our financial performance.

12
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We face substantial competition which, among other things, may lead to price pressure and adversely affect our sales and results of
operation.

We face substantial competition throughout the world. Our direct competitors include Advantest Corporation, Verigy Ltd., Yokogawa Electric
Corporation, Credence Systems Corporation, Eagle Test Systems, Inc., LTX Corporation, and Teradyne, Inc. Most of our competitors have
substantially greater financial resources and more extensive engineering, manufacturing, marketing and customer support capabilities than we
do. Our relatively small size gives us less leverage with component and service vendors than our larger competitors have. Also, some of our
larger competitors, having greater resources, may be more willing or able than we are to put capital at risk to win business, for example, by
loaning or providing equipment at no charge to customers. We expect our competitors to continue to improve the performance of their current
products and to introduce new products, technologies or services that could adversely affect sales of our current and future products and
services. In order to gain market share, we may be required to reduce the price of our products, and we may not be able to offset the effect of
lower prices through improved absorption of indirect manufacturing costs or reduced direct product costs. This would result in a lower gross
profit as a percent of net revenue.

Our competitors may also elect to reduce the price of their products leading to a reduction in average selling prices throughout our industry.
Alternatively, our competitors could introduce competing low-cost ATE systems and sell them at a loss. The overall demand for production test
equipment is not likely to substantially increase as prices are reduced. Accordingly, price reductions by our competitors may force us to lower
our prices, while demand for ATE may stay the same. This may limit our opportunities for growth and negatively impact our financial
performance.

Some of our competitors provide a bundled solution to the customer, which includes an ATE system and other components of the test cell. In
addition, some components of the test platform provided by our competitors may be incompatible with our ATE system or unavailable for sale
with our products. We may not be able to compete effectively with these competitors.

Our long and variable sales cycle depends upon factors outside of our control and may cause fluctuations in our net revenue and
operating results.

Variations in the length of our sales cycles could cause our net revenue, and therefore our business, financial condition, operating results and
cash flows, to fluctuate widely from period to period. These variations often are based upon factors partially or completely outside our control.
The factors that affect the length of time it takes for us to complete a sale depend upon many elements including:

customer-specific acceptance criteria that customers may place upon our products;

the complexity of the customer s fabrication processes;

the willingness of customers to adopt new product platforms or products;

the internal technical capabilities and sophistication of the customer; and

the capital expenditures of our customers.
As a result of these and a number of other factors influencing our sales cycles with particular customers, the period between our initial contact
with a potential customer and the time when we recognize revenue from that customer, if ever, varies widely. Our product sales cycles typically
can range from six to twelve months. Sometimes our sales cycles can be much longer, particularly when the sales cycle involves developing new
applications for our systems, new technology or the introduction of new products. Prior to completing sales to our customers, we are often
subject to a number of significant risks, including the risks that our competitors may compete for the sale, that the customer may change his or
her technological requirements, or that the need for the equipment may cease to exist. During these cycles, we commit substantial resources to
our sales efforts before receiving any revenue, and we may never receive any revenue from a customer despite these efforts.
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Our dependence on subcontractors and single and sole source suppliers may prevent us from delivering an acceptable product on a
timely basis.

We rely on subcontractors to manufacture certain subassemblies for our products, and we rely on single source suppliers, some of whom are
relatively small in size, for many of the components we use in our products. For example, we rely on one small supplier for an electronic
component used in our Magnum product. If this supplier cannot provide this component on a timely basis, at the same price, or at all, our ability
to manufacture the Magnum system will suffer.

Should any of our single and sole source suppliers cease manufacture of any of the components that we use in our design and manufacturing, we
would have to identify and qualify acceptable replacements from alternative sources of supply, procure a lifetime supply of these components,
manufacture these components internally or redesign our products to eliminate the unavailable component. Since the manufacturing of certain
components and subassemblies is an extremely complex process, the process of qualifying new subcontractors and new suppliers, or initiating
manufacturing internally for these complex components, is a lengthy process. The unavailability of a component could limit our ability to
manufacture and ship our products and could also materially adversely affect our business, financial condition and results of operations.

In addition to discontinuing parts, suppliers may also extend lead time or increase prices due to capacity constraints or other factors. In order to
secure components for the production of products, we may enter into non-cancelable purchase commitments with vendors, or at times make
advance payments to suppliers, which could impact our ability to adjust our inventory to declining market demands. Prior commitments of this
type may result in an excess of parts if demand for our products decreases. Our reliance on subcontractors gives us less control over the
manufacturing process and exposes us to risks, such as inadequate capacity, late delivery, substandard quality and high costs. Additionally, we
do not have written supply agreements with our subcontractors and suppliers and generally they are under no obligation to provide us with
material for as long as our requirements may exist. As a result, the loss or failure to perform by any of these providers could adversely affect our
business and operating results.

Continued advances in IC technology may render our products and services uncompetitive.

The IC industry into which we sell our products is characterized by rapid technological changes, frequent new product introductions and
evolving industry standards. The success of our product and service offerings will depend on several factors, including our ability to:

properly identify customer needs and anticipate technological advances and industry trends;

innovate, develop and commercialize new technologies and applications in a timely manner;

provide products that deliver an economic advantage over our competitors;

adjust to changing market conditions; and

differentiate our offerings from those of our competitors.
Our products are used by our customers to develop, test and manufacture their new, as well as current, products. We therefore must anticipate
industry trends and develop products in advance of the commercialization of our customers products. Development of new products generally
requires a substantial investment before we can determine the commercial viability of these innovations. In addition, new methods of testing ICs
such as built in self-test, design for test, or structural test initiatives could create the need for a different ATE system or system architecture than
we have developed and render our products uncompetitive or obsolete. Any of these factors could materially adversely affect our business,
financial condition and results of operations.

If we fail to adequately predict our customers needs and technological advances, we may invest heavily in R&D of products and services that do
not lead to significant revenue, or we may fail to invest in technology
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necessary to meet changing customer demands. Without the timely introduction of new products, services and enhancements that reflect these
changes, our products and services would likely become technologically obsolete, and our net revenue and operating results would suffer.

Third parties may claim we are infringing their intellectual property and we could suffer significant litigation or licensing expenses or
be prevented from selling our products or services.

Third parties may claim that we are infringing their intellectual property rights. Any litigation regarding patents or other intellectual property
could be costly and time-consuming and divert our management and key personnel from our business operations. The complexity of the
technology involved and the uncertainty of intellectual property litigation increases these risks. Claims of intellectual property infringement
might also require us to enter into costly royalty or license agreements. However, there is no assurance we will be able to obtain royalty or
license agreements on terms acceptable to us, or at all. We also may be subject to significant damages or injunctions against development and
sale of certain of our products and services.

Third parties may infringe our intellectual property and we may expend significant resources enforcing our rights or suffer competitive
injury.

Our success depends, in part, on our ability to protect our proprietary rights and technology. We rely on a combination of copyrights,
trademarks, trade secrets, confidentiality provisions and licensing arrangements to establish and protect our proprietary rights. If we fail to
successfully enforce our intellectual property rights, our competitive position could suffer, which could harm our business and operating results.

We currently have three United States patents issued, six patent applications filed in the United States, one foreign patent issued, and fourteen
foreign patent applications pending. The three US patents expire between 2022 and 2024 and the foreign patent expires in 2022. Our pending
patent applications may not be allowed or competitors may challenge the validity or scope of these patent applications. In addition, our patents
may not provide us with a significant competitive advantage.

We may be required to spend significant resources to monitor and protect our intellectual property rights. Monitoring the unauthorized use of our
products or intellectual property is difficult and litigation may be necessary in the future to enforce our intellectual property rights. Regardless of
the merits of any claim, litigation is expensive and time-consuming and could divert our management s attention from our business operations.
We may not be successful in any litigation or in our actions to enforce our intellectual property rights, may not be able to detect any
infringement and, as a result, may lose competitive position in the market. In addition, competitors may design around our technology or
develop competing technologies. Intellectual property rights may also be unavailable or limited in some foreign countries, which could make it
easier for competitors to capture market share in those countries. Accordingly, we may not able to protect against unauthorized use of our
technology by third parties, which could materially harm our business.

Failure to plan the production of products accurately or failure to estimate our customers demand could adversely affect our inventory
levels and our income.

Given the cyclical nature of the markets in which we participate, we cannot reliably predict future revenue or profitability. Delivery expectations
of our customers are significantly shorter than the time required to purchase components and assemble products. Accordingly, we must order
components and build inventory before we actually receive a purchase order. Our net income could be harmed if we are unable to adjust our
purchases to market fluctuations, including those caused by the seasonal or cyclical nature of the semiconductor market in which we operate.
The sales of our products are dependent, to a large degree, on customers who are subject to cyclical trends in the demand for their products.
During a market upturn, our results could be materially and adversely impacted if we do not correctly anticipate demand from our customers, or
if we cannot increase our purchases of components parts and services quickly enough to meet increasing demand for our products.
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During a downturn, purchase orders we receive from our customers may be cancelled or postponed, generally without penalty to the customer,
and orders that we expected to receive may not be placed. If we experience cancellations or do not obtain orders as we anticipate, we could have
excess inventory that we would not be able to sell, likely resulting in inventory write-downs, which could have a material adverse effect on our
business, financial condition and results of operations. Furthermore, if we do not successfully manage the introduction of our new products, our
backlog and our inventory of existing products may be affected as our customers switch to our new products. If demand for our new products is
higher than we anticipated, we might have insufficient quantities for sale of the product that customers want to buy. If demand is less than we
expect, we may experience excess inventories of our new products. In addition, if some of our customers cancel their current orders for our old
products in anticipation of our new products, we may have additional excess and obsolete inventories and be forced to incur additional charges.

Backlog is not necessarily indicative of our results in any future period.

At June 30, 2007, our backlog of unfilled orders for all products and services was $17.7 million, compared with $20.8 million at June 24, 2006.
While backlog is calculated on the basis of open purchase orders, such orders may be subject to cancellation or delay by the customer with
limited or no penalty. Our backlog at any particular date, therefore, is not necessarily indicative of actual sales which may be generated for any
succeeding period. Historically, backlog has fluctuated based upon the ordering patterns of our customers and changes in our manufacturing
capacity. Furthermore, our backlog may be affected by our limited visibility in the semiconductor capital equipment industry and potential
delays of delivery dates by our customers. These potential delays or cancellations by our customers may have a materially negative effect on our
results of operations.

Products that do not meet customer specifications or contain defects that harm our customers could damage our reputation and cause
us to lose customers and revenue.

The complexity and on-going development of our products could lead to design or manufacturing problems. Our ATE systems may fail to meet
our customers technical requirements, or may contain defects, which cause damage to our customers production lines or facilities. Any of these
problems may harm our customers businesses. If any of our products fail to meet specifications or have reliability or quality problems, our
reputation could be damaged and customers might be reluctant to buy our products, which could result in a decline in net revenue, an increase in
product returns and the loss of existing customers or failure to attract new customers. In addition, if any of our products fail to accurately test our
customers products, it may result in our customers shipping faulty ICs. Besides damaging our reputation, our customers may sue us for any
consequential damages they incur as a result of such problems in our ATE systems. These problems may adversely affect customer relationships,
as well as our business, financial condition and results of operations.

Economic, political and other risks associated with international sales and operations, particularly in Asia, could adversely affect our
sales.

Since we sell our products and services worldwide, our business is subject to risks associated with doing business internationally. Our net
revenue originating outside of North America, including export sales from our United States manufacturing facilities to foreign locations, as a
percentage of our net revenue, was 75.5% in fiscal year 2007, 82.4% in fiscal year 2006, and 58.5% in fiscal year 2005. These international sales
will continue to be subject to certain risks, including:

changes in regulatory requirements;

tariffs, trade protection measures, import or export licensing requirements and other barriers;

political and economic instability;

natural disasters affecting the regions in which we sell products;
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foreign currency exchange rate fluctuations and their impact on the delivered costs of our U.S. dollar denominated products to
foreign customers;

effective management of our foreign subsidiaries and operations;

potential adverse tax expenses;

collection of our accounts receivable; and

protection of our intellectual property rights.
In particular, many international economies have been highly volatile in the past, resulting in significant fluctuations in local currencies and
other instabilities. Our exposure to the business risks presented by the economies of Asia will increase to the extent that we continue to expand
our operations in that region. An outbreak of infectious diseases, political instability or disruption to travel networks and the ability of our
employees to travel to specific locations could result in a delay in customer acceptance of our products or prevent us from installing or servicing
our products sold in the affected region.

We are also subject to the risks associated with the imposition of domestic and foreign legislation, regulations and currency restrictions relating
to the import or export of semiconductor manufacturing equipment and software products. We cannot predict whether the import and export of
our products will be adversely affected by changes in, or enactment of new quotas, duties, taxes or other charges or restrictions imposed by the
United States or any other country in the future. Any of these factors or the adoption of restrictive policies could have a material adverse effect
on our business, financial condition and results of operations.

Furthermore, international turmoil, exacerbated by the situations in the Middle East and North Korea, and potential unrest in the Philippines
have contributed to an uncertain political and economic climate, both in the United States and globally, which may affect our ability to generate
revenue on a predictable basis. In addition, terrorist attacks and the threat of future terrorist attacks, both domestically and internationally, have
negatively impacted worldwide economies. As we sell products both in the United States and internationally, the threat of future terrorist attacks
may adversely affect our business. These conditions make it difficult for us and for our customers to accurately forecast and plan future business
activities and could have a material adverse effect on our business, financial condition and results of operations.

We may incur a variety of costs to engage in future acquisitions of companies, products or technologies and the anticipated benefits of
those acquisitions may never be realized.

We may make acquisitions of, or significant investments in, complementary companies, products or technologies, although no acquisition or
investments are currently pending. Any future acquisitions would be accompanied by risks such as:

difficulties in assimilating the operations and personnel of acquired companies;

diversion of our management s attention from on-going business concerns;

our potential inability to maximize our financial and strategic position through the successful incorporation of acquired technology
and rights into our products and services;

additional expense associated with amortization of acquired assets;
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impairment of existing relationships with employees, suppliers and customers as a result of the integration of new management
personnel;

dilution to our stockholders in the event we issue stock as consideration to finance an acquisition; and

increased leverage if we incur debt to finance an acquisition.
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To date, we have limited experience effecting or managing the integration of acquisitions and investments. As a result, we may not be able to
successfully integrate any business, products, technologies or personnel that we might acquire in the future and our failure to do so could harm
our business.

Risks Related to the Securities Markets and Ownership of Our Stock

The trading price of our common stock has been and is likely to continue to be volatile, and you might not be able to sell your shares at
or above the price that you paid for them.

The trading price of the securities of technology companies has been highly volatile, and during the time since our initial public offering in
March of 2006, the price of our common stock has ranged from $9.38 to $19.44 per share. The trading price of our stock is likely to continue to
be subject to wide fluctuations. Factors affecting the trading price of our common stock include:

variations in our operating results

announcements of technological innovations, new products or product enhancements, by us or by our competitors;

recruitment or departure of key personnel;

the gain or loss of significant orders or customers;

changes in the estimates of our operating results or changes in recommendations by any securities analysts that elect to follow our
common stock;

market conditions in our industry, the industries of our customers and their customers, and the economy as a whole; and

sales or perceived sales of substantial amounts of our stock held by existing stockholders.
Securities analysts may cease to cover our common stock or may issue negative reports and this may have a negative impact on our
common stock s market price.

The trading market for our common stock relies in part on the research and reports that industry or financial analysts publish about us or our
business. If securities analysts do not cover our common stock because of our small size, the lack of research coverage may adversely affect our
common stock s market price. If one or more of the analysts who cover us downgrades our stock, our stock price would likely decline rapidly. If
one or more of these analysts cease coverage of our company and we are not able to attract other analysts to replace them, we could lose
visibility in the market, which in turn could cause the price of our common stock to decline.

A sale of a substantial number of shares of our common stock may cause the price of our common stock to decline.

The number of shares of our stock outstanding is small compared to may public companies. Ownership is concentrated in a small number of
large institutional and other owners, who tend to own the stock for long periods. As a result the daily trading volume of our stock is typically
small, providing little liquidity should a stockholder decide to sell a large amount of stock. Sales of a substantial number of shares of our
common stock in the public market could cause the market price of our common stock to drop.

A change in accounting standards or practices or a change in existing taxation rules or practices can have a significant effect on our
reported results and may even affect reporting of transactions completed before the change is effective.
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questioning of current practices may adversely affect our reported financial results or the way we conduct our business. For example, the

adoption of Statement of Financial Accounting Standards ( SFAS ) No. 123(R), Share-Based Payment, which required us to measure all employee
stock-based compensation awards using a fair value method beginning December 25, 2005 and record such expense in our consolidated financial
statements, has had a material impact on our consolidated financial statements and has changed the method and instruments utilized to attract,
retain and reward our employees.

We are subject to the Internal Control Evaluation and Control Evaluation and Attestation Requirements of Section 404 of the
Sarbanes-Oxley Act of 2002

Section 404 of the Sarbanes-Oxley Act of 2002 requires us to include a report of management on internal controls over financial reporting in our
annual report filed on Form 10-K that contains an assessment by management of the effectiveness of the Company s internal control over
financial reporting. In addition, our independent registered public accounting firm must attest to and report on management s assessment of the
effectiveness of the internal control over financial reporting. We have successfully completed our assessment of internal controls over financial
reporting as of June 30, 2007. In future years, if we fail to complete this assessment when required, or if our auditors are not satisfied with our
internal control over financial reporting or the level at which these controls are documented, designed, operated or reviewed, or if our
independent registered public accounting firm interprets the requirements, rules and/or regulations differently from our interpretation, then they
may issue a report that is qualified. This could result in an adverse reaction in the financial marketplace due to a loss of investor confidence in
the reliability of our financial statements, which ultimately could negatively impact our stock price.

Our officers, directors and principal stockholders directly or indirectly control greater than 50% of our common stock and are able to
significantly influence corporate actions.

Our officers, directors and principal stockholders directly or indirectly control greater than 50% of our common stock. As a result, these
stockholders, acting together, will be able to significantly influence all matters requiring approval by our stockholders, including the election of
directors and the approval of mergers or other business combination transactions. The interests of this group of stockholders may not always
coincide with our interests or the interests of other stockholders. This concentration of ownership may have the effect of delaying or preventing a
change in control and might adversely affect the market price of our common stock. In addition, this significant concentration of share
ownership may adversely affect the trading price of our common stock because investors may perceive disadvantages to owning stock in
companies with controlling stockholders.

Anti-takeover provisions in our charter, bylaws and under Delaware law may make an acquisition of us or a change in our management
more difficult, even if an acquisition or a management change would be beneficial to our stockholders.

Provisions in our charter and bylaws may delay or prevent a change in our management. Some of these provisions allow us to issue preferred
stock without any vote or further action by the stockholders and require advance notification of stockholder proposals and nominations of
candidates for election as directors. Our bylaws provide that special meetings of the stockholders may be called only by our Chairman,
President, our board of directors or holders of not less than 20% of our common stock. These provisions may prevent or delay a change in our
board of directors or our management, which is appointed by our board of directors. In addition, because we are incorporated in Delaware, we
are governed by the provisions of Section 203 of the Delaware General Corporation Law. Section 203 may prohibit large stockholders, in
particular those owning 15% or more of our outstanding voting stock, from merging or combining with us. These provisions in our charter,
bylaws and under Delaware law could reduce the price that investors might be willing to pay for shares of our common stock in the future and
result in the market price being lower than it would be without these provisions.
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ITEM 1B. UNRESOLVED STAFF COMMENTS
None.
ITEM 2. PROPERTIES

We have a lease through December 10, 2007 covering approximately 33,200 square feet of office space in San Jose, California for our main
corporate facilities, which we use for R&D, sales and marketing, manufacturing, finance and administration. In May 2004, we leased
approximately 19,240 square feet of additional space in San Jose, California, which we use for receiving, shipping and warehousing activities.
This lease runs through October 31, 2008. In December 2006, we signed a 5 year sublease agreement and a 5 year master lease agreement that
begins at the end of the sublease, under which we agreed to lease a 128,000 square foot building located at 5345 Hellyer Avenue, San Jose,
California. The leased premise will be used primarily for manufacturing, research and design and general corporate purposes. Subsequent to
executing the lease, we petitioned the City of San Jose and had the address changed to 875 Embedded Way, San Jose, California. We have
additional leases for office space in Portland, Oregon used for R&D activities and in Mesa, Arizona for sales and applications support. We lease
office space in the Philippines for board repair and sales and service activities. We also have leases for office space in Japan, Korea, Thailand,
China, the United Kingdom and Italy for sales and services.

We believe that our existing facilities are adequate for our current needs and that suitable additional or alternative space will be available at such
time as it becomes needed on commercially reasonable terms.

ITEM 3. LEGAL PROCEEDINGS

From time to time, we may be involved in litigation relating to claims arising out of day-to-day operations. As of June 30, 2007, we were not
engaged in any legal proceedings that were expected, individually or in the aggregate, to have a material adverse effect on our business, financial
condition, results of operations, or cash flows.

ITEM 4. SUBMISSION OF MATTERS TO A VOTE OF SECURITY HOLDERS
None.
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PART II

ITEM 5. MARKET FOR THE REGISTRANT S COMMON EQUITY, RELATED STOCKHOLDER MATTERS AND ISSUER
PURCHASES OF EQUITY SECURITIES

Since March 22, 2006, our common stock trades on the Nasdaq Global Market under the symbol NEXT. The closing price of our common stock

on August 31, 2007 was $11.23 per share as reported by the Nasdaq Global Market. The following table sets forth, for the periods indicated, the

high and low closing sale prices for our common stock as reported by the Nasdaq Global Market from our initial public offering on March 22,

2006 through June 30, 2007:

2007 2006
High Low High Low
First Quarter $18.01 $12.32 * *
Second Quarter $13.50 $10.19 * *
Third Quarter $13.81 $10.66 $17.10 $ 16.05
Fourth Quarter $ 14.00 $12.03 $19.15 $15.53

* QOur initial public offering occurred during our third fiscal quarter of 2006, on March 22, 2006.

There were approximately 111 stockholders of record at August 31, 2007, based upon information furnished by our transfer agent. To date, we
have not declared or paid any cash dividends on our common stock. We do not anticipate paying any dividends on our common stock and intend
to retain all earnings for use in our business operations for the foreseeable future. Further, at June 30, 2007, payment of dividends on the
common stock of the Company is restricted under our revolving credit facility.

The information required by this item regarding equity compensation plans is incorporated by reference to the information set forth in our
definitive Proxy Statement to be filed pursuant to Regulation 14A under the Exchange Act in connection with our annual meeting of
stockholders.

Proceeds from Sale of Registered Securities

In connection with our initial public offering on March 21, 2006, we sold 4,600,000 shares of our common stock at the initial public offering
price per share of $14.00. The net offering proceeds to us after deducting underwriters commissions of $4.5 million and other issuance costs of
$0.9 million were $59.0 million. We received the proceeds on March 27, 2006 and have not used any proceeds. The net offering proceeds have
been invested in cash equivalent instruments and marketable securities and will be used for general corporate purposes.
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Stock Price Performance Graph

The following graphic representation shows a comparison of total stockholder return for holders of our common stock from March 2006, the
date of our initial public offering, through June 30, 2007, compared with The S&P 500 Index and the Philadelphia Semiconductor Index. This
graphic comparison is presented pursuant to the rules of the Securities and Exchange Commission.
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ITEM 6. SELECTED FINANCIAL DATA

The following selected financial data should be read in conjunction with our financial statements and the related notes and Management s
Discussion and Analysis of Financial Condition and Results of Operations appearing elsewhere in this Form 10-K. The historical results are not
necessarily indicative of the results of operations to be expected in the future.

A 1 for 2 reverse split of our common stock became effective on March 20, 2006. Basic and diluted net income (loss) per share and all shares
used in calculating such amounts reflect this reverse stock split for all periods presented.

Fiscal Years Ended
June 30, June 24, June 25, June 26, June 28,
2007 2006 2005 2004 2003

(in thousands, except per share amounts)
Consolidated Statements of Operations Data:

Net revenue $ 79,721 $ 87,669  $48,447 $44,450  $15,598
Gross profit 42,085 45,508 22,920 23,331 4,705
Income (loss) from operations 7,970 15,448 (804) 3,863 (7,797)
Net income (loss) 7,817 11,088 (312) 6,251 (6,773)
Net income (loss) available to common stockholders $ 7817 $ 3,335 $(4,655) $ 2,114  $ (8,373)

Basic and diluted net income (loss) per share available to common

stockholders:

Net income (loss) per share basic $ 044 $ 031 $ (0.54) $ 025 $ (1.07)
Net income (loss) per share diluted $ 042 $ 027 $ (0.54) $ 022 $ (1.07)
Shares used in per share calculation basic 17,630 10,883 8,603 8,312 7,816
Shares used in per share calculation diluted 18,786 12,141 8,663 9,457 7,816

June 30, June 24, June 25, June 26, June 28,
2007 2006 2005 2004 2003
(in thousands)
Consolidated Balance Sheet Data:

Cash, cash equivalents and short-term investments $ 83,229 $ 68,667 $10,474 $10,027 $ 15,576

Working capital 111,228 100,794 28,223 28,529 23,850

Total assets 131,612 121,096 45,815 49,142 34,477

Series B mandatorily redeemable convertible preferred stock 30,784 26,441 22,394

Stockholders equity $117,490 $105,852 $ 3,042 $ 6860 $ 3,630
23
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Quarterly Results of Operations (Unaudited)

The table below sets forth summary unaudited consolidated statements of operations data for each of the eight quarters in the two year period

ended June 30, 2007:

Net revenue

Gross profit

Income (loss) from operations

Net income (loss)

Net income (loss) available to common
stockholders

Net income (loss) available to common
stockholders per share:

Basic

Diluted

Shares used in per share calculation:
Basic

Diluted

Table of Contents

June 30,
2007

$ 13,780
7,075
(2,195)
(641)

$ (641)

$ (0.04)

$ (0.04)

17,755

17,755

Mar. 24, Dec. 23,
2007 2006

$21,152 $17,930
10,777 9,732
1,484 2,012
1,459 2,215

$ 1459 $ 2215

$ 008 $ 0.13

$ 008 $ 0.12

17,659 17,588

Quarter Ended
Sept. 23, June 24, Mar. 25, Dec. 24,
2006 2006 2006 2005
(in thousands, except per share data)
$26,859 $26,060 $24970 $19,425
14,501 14,225 13,033 9,466
6,669 5,950 4,769 2,311
4,784 4,596 3,191 1,682
$ 4784 $ 459 $ (1,561) $ 95)
$ 027 $§ 026 $ (0.183) $ (0.01)
$ 025 § 024 $ (0.13) $ (0.01)
17,508 17,450 8,783 8,577
18,769 18,775 8,783 8,577

18,780 18,692

24

Sept. 24,
2005

$17,205
8,784
2,418
1,619

$ 395

$ 0.05

$ 0.05

8,722

9,492
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ITEM 7. MANAGEMENT S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND RESULTS OF
OPERATIONS
You should read the following discussion and analysis of financial condition and results of operations in conjunction with our consolidated
financial statements and the related notes included elsewhere in this document. In addition to historical consolidated financial information, the
following discussion and analysis contains forward-looking statements that involve risks, uncertainties and assumptions. In some cases,
forward-looking statements can be identified by terms such as anticipates , believes , could , estimates , expects , may , plans ,
potential , predicts , projects , should , will and similar expressions intended to identify forward-looking statements.
Forward-looking statements reflect our current views with respect to future events and are based on assumptions and subject to risks and
uncertainties. We discuss many of these risks in greater detail under the heading Risk Factors and elsewhere in this document. Given the
uncertainties, you should not place undue reliance on these forward-looking statements. Also, forward-looking statements represent our
estimates and assumptions only as of the date of this document and our actual future results may be materially different from what we expect.
Except as required by law, we do not intend to update such forward-looking statements publicly, or to update the reasons actual results could
differ materially from those anticipated in such forward-looking statements, even if new information becomes available in the future.

Documents to Review In Connection With Management s Discussion and Analysis of Financial Condition and Results of Operations

For a full understanding of our financial position and results of operations for the year ended June 30, 2007, this discussion should be read in
conjunction with the consolidated financial statements and related notes presented in this Form 10-K.

Explanatory Note on Previously Released Fourth Quarter 2007 Financial Information

Amounts included in accounts receivable, inventory and deferred income on the accompanying consolidated balance sheet as of June 30, 2007
differ from amounts included in our fourth quarter financial press release furnished on Form 8-K on August 9, 2007. The adjustment to reduce
accounts receivable by $1.8 million, to reduce deferred income by $1.1 million and to increase inventory by $0.7 million as of June 30, 2007
relates to the cancellation, after year end, of an order, previously shipped to a customer, that was awaiting formal customer acceptance. This
system is now located at the customer site and is included in inventory on the accompanying balance sheet as of June 30, 2007.

Overview

We design, develop, manufacture, sell and service low-cost, high throughput ATE systems for the semiconductor industry. We address rapidly
growing, high volume segments within the semiconductor industry such as the flash memory, flash card, and flash memory based
system-on-chip markets. Our customers include IDMs, PATs, wafer fabrication foundries and fabless semiconductor companies. Since we
introduced our first products in 1998, we have shipped over 1,800 systems to more than 60 semiconductor companies worldwide.

We provide direct sales and customer support to the major semiconductor manufacturing markets through sales personnel in the U.S., the
Philippines, Thailand, Korea, Japan, the Peoples Republic of China, the United Kingdom, France and Italy. Many of our sales and marketing
employees are applications engineers, who work as part of the sales team to assist customers in the application of the ATE. Our direct sales force
earns commissions based on the sales they generate. We also use a network of independent sales representatives in the Peoples Republic of
China, Taiwan, Malaysia, Singapore and Israel. Independent sales representatives work on commission and place customers orders directly with
us. A majority of our net revenue is generated by our direct sales force and we expect this trend to continue as we expand our internal sales
organization in the future.

Historically, a significant portion of our net revenue in each quarter has been derived from sales to relatively few customers. While we seek to
expand and diversify our customer base, we expect our net revenue to continue to be derived from a small number of customers. In addition, we
do not have purchase contracts that require our
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customers to continue to purchase our products. A delay in product orders or customer acceptances or cancellations could cause our quarterly net
revenue to vary significantly. Additionally, our backlog is subject to order cancellations, accelerations, changes and delays, and is not
necessarily indicative of future customer purchases or revenue streams. We derive a significant percentage of our net revenue from outside of the
United States, or U.S. In particular, we expect the Asia/Pacific region to continue to be a major source of revenue for us as we continue to
further penetrate the major flash memory manufacturers located in that region. Virtually all of our net revenue to date has been denominated in
U.S. dollars, however as we expand our business into Japan we expect much of the net revenue derived from Japan will be denominated in
Japanese Yen.

We assemble and ship our products from our facility in San Jose, California. We purchase standard electronic and mechanical components
directly from manufacturers or distributors. We purchase custom mechanical components both from machine shops and sheet metal fabricators
that manufacture them to our specifications. We outsource all of our circuit board assembly and a large portion of our mechanical assembly,
utilizing the services of several contract manufacturers. Our circuit board outsource partners supply a portion of the components that they
assemble for us, and we expect the proportion of parts that they provide to increase. Our outsourcing strategy gives us the capability to rapidly
increase our production volume when there is a surge in market demand while maintaining lower fixed costs, which is advantageous to us when
market demand weakens.

We share production forecasts with our key suppliers, and quickly update them as forecasts change. Certain of our key suppliers use these
forecasts to pre-position stocks of components in the supply chain so they are rapidly available to us when required. We generally do not enter
into long-term contracts that commit us to specific levels of business over a longer duration than that covered by the individual purchase orders.

The semiconductor industry is highly cyclical. Consequently, our business is subject to significant demand variations and our net revenue is
difficult to predict. Although our net revenue has risen from $4.4 million in our fiscal year ended July 1, 1999 to $79.7 million in our fiscal year
ended June 30, 2007, it has experienced dramatic fluctuations in the interim periods. Additionally, our net income (loss) has generally fluctuated
in tandem with net revenue. These circumstances are likely to continue in the future, and therefore, we cannot be certain that we will be able to
maintain or exceed our current level of business. In the past, we have implemented various initiatives during downturn periods to reduce our cost
structure including reducing salaries, shortening our manufacturing work week, reducing outside contractor costs and performing various
assembly functions internally.

The following describes certain line items set forth in our statements of operations:

Net Revenue. Net revenue is derived from the sale of products and services and is adjusted for estimated sales returns and allowances, which
historically have been insignificant. We derive the majority of our net revenue from product sales. Revenue from our customers is subject to
both quarterly and annual fluctuations, as a result of the cyclical nature of the semiconductor industry, and therefore past performance may not
be indicative of future results. While we have shipped our systems to over 60 semiconductor companies, we derive the majority of our net
revenue from a small number of customers. We expect that sales to a limited number of customers will continue to account for a significant
portion of our future net revenue. We generally have limited backlog, and rely on orders that are booked and shipped in the same quarter for a
significant portion of our net revenue.

Gross Profit. Gross profit is net revenue less cost of revenue which primarily consists of costs related to material, direct labor, manufacturing
overhead, estimated warranty costs and provisions for excess and obsolete inventory. Cost of revenue also includes costs of field service support
and spare parts consumed in service activities and stock-based compensation cost, as well as the impact of any benefits from sales of previously
written-down inventory.

Research and Development. Research and Development, or R&D, expense includes costs related to engineering personnel, expensed material,
outside contractors and other product development related costs. R&D is expensed as incurred. We intend to continue to invest a significant
amount in R&D to develop new products. We expect these costs to increase in absolute dollars in the future. Our R&D expense tends to
fluctuate from
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period to period, depending on requirements at the various stages of our product development cycles. In any given time period, our R&D
expense may increase in absolute dollars and/or as a percentage of net revenue as we continue to invest in product development, expand our
product lines, and as our net revenue fluctuates. R&D expense also includes stock-based compensation cost.

Selling, General and Administrative. ~Selling, general and administrative, or SG&A, expense includes costs related to sales and marketing
personnel, applications engineering personnel, sales commissions paid to internal and outside sales representatives, outside contractor expense
and other sales and marketing activities, as well as salaries and related expense for administrative, finance, human resources and executive
personnel and fees for legal and accounting services. We expect that general and administrative cost will increase in absolute dollars to support
future operations. Sales and marketing expense may also increase in absolute dollars as we continue to develop our global selling and marketing
capabilities. In addition, the commission expense included in SG&A expenses can fluctuate with changes in revenue and changes in customer
and customer mix comprising revenue in a particular period. SG&A expense also includes stock-based compensation cost.

Interest and Other Income, net. Interest and other income, net primarily represents interest earned on cash, cash equivalents and investments,
interest expense, and gains and/or losses from transactions denominated in foreign currencies, which historically have not been material.

Income Tax (Provision) Benefit. We account for income taxes under the asset and liability method whereby the expected future tax
consequences of temporary differences between the book value and the tax basis of assets and liabilities are recognized as deferred tax assets and
liabilities, using enacted tax rates in effect for the year in which the differences are expected to be recognized. A valuation allowance is provided
if management cannot conclude that it is more likely than not that our deferred tax assets will be realized.

Accretion of Series B Preferred Stock Redemption Value. Our Series B Preferred had a mandatory redemption provision. We accreted an
amount in each quarterly and annual period that was necessary to adjust the recorded balance of our Series B Preferred to an amount equal to its
estimated redemption value at its redemption date using the effective interest method. The redemption value was the greater of the par value of
the Series B Preferred plus any dividends declared and unpaid or its estimated fair value. The Series B Preferred automatically converted to
common stock on March 21, 2006 (the date the initial public offering of our common stock was declared effective) and the accretion ceased
upon such conversion.

Critical Accounting Policies

The preparation of financial statements in accordance with accounting principles generally accepted in the United States requires us to make
estimates, assumptions and judgments that affect the amounts reported in our financial statements and the accompanying notes. We base our
estimates on historical experience and various other assumptions that we believe to be reasonable. Although these estimates are based on our
present best knowledge of the future impact on the company of current events and actions, actual results may differ from these estimates,
assumptions and judgments.

We consider critical those accounting policies that require our most subjective or complex judgments, which often result from a need to make
estimates about the effect of matters that are inherently uncertain, and that are among the most important of our accounting policies in the
portrayal of our financial condition and results of operations. These critical accounting policies are: revenue recognition, valuation of excess and
obsolete inventory, income taxes, accrued warranty obligations, allowance for doubtful accounts receivable and stock-based compensation.

Revenue Recognition. Consistent with the Securities and Exchange Commission s Staff Accounting Bulletin No. 104, or SAB 104 , we
recognize revenue from product sales when persuasive evidence of an arrangement exists, title has passed, the price is fixed or determinable, the
product has been delivered and collection of the resulting receivable is reasonably assured. Additionally, when the arrangement with the
customer includes future obligations or is contingent on obtaining customer acceptance, we do not recognize
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revenue until those obligations have been met or customer acceptance has been received. Delivery generally occurs when the product is

delivered to a common carrier. Our revenue consists primarily of the sale of equipment. If we provide services (generally extended warranty or

maintenance service) which are considered as multiple deliverables, such services are accounted for separately in accordance with EITF 00-21,
Revenue Arrangements with Multiple Deliverables. For arrangements with multiple deliverables, we recognize revenue for the delivered items if

the delivered items have value to the customer on a stand-alone basis and the fair value of undelivered items can be reliably determined. We

allocate total consideration, which is fixed and determinable, to separate deliverables, consisting of separate units of accounting based on the fair

values of these units of accounting as determined by reference to the ordinary selling price of these units when they are sold on a stand-alone

basis. Thereafter, depending on the nature of the deliverables comprising a unit of accounting, and the corresponding revenue recognition

conventions, we recognize revenue when all revenue recognition criteria are met.

We defer revenue allocated to extended warranty obligations and recognize the revenue over the extended warranty period as earned. Revenue
related to maintenance and service contracts is recognized ratably over the duration of the contracts. We recognize revenue for out-of-warranty
repairs not subject to service contracts when the repaired product is delivered and all other recognition criteria have been satisfied.

Valuation of Inventories. Inventory is stated at the lower of standard cost (which approximates actual cost on a first-in first-out basis), or
market. Due to changing market conditions, estimated future requirements, age of the inventories on-hand and our introduction of new products,
we regularly review inventory quantities on-hand and record a provision to write-down excess and obsolete inventory to its estimated net
realizable value. A significant increase in the demand for our product could result in a short-term increase of inventory purchases while a
significant decrease in demand could result in an increase in our provision for excess inventory quantities on-hand. In addition, our industry is
subject to technological change, new product development and product technological obsolescence that could result in an increase in our
provision for obsolete inventory quantities on-hand. Therefore, any significant unanticipated changes in demand or technological developments
could have a significant impact on the value of our inventory and reported operating results. When we record provisions for excess and obsolete
inventory, we create a new cost basis for the inventory. Recoveries of previously written-down inventory are recognized only when the related
inventory is sold.

Income Taxes. We account for income taxes using the asset and liability method. Under this method, deferred tax assets and liabilities are
recognized for the future tax consequences attributable to temporary differences between the financial statement carrying amounts of existing
assets and liabilities and their respective tax bases and for the future tax consequences attributable to operating loss and tax credit carryforwards.
In assessing the recoverability of deferred tax assets, we consider whether it is more likely than not, that all or some portion of the deferred tax
assets will be realized. The ultimate realization of certain deferred tax assets is dependent upon the generation of future taxable income during
the periods in which the related temporary differences become deductible. If we obtain information that causes our forecast of future taxable
income to change or if taxable income differs from our forecast, we may have to revise the carrying value of our deferred tax assets, or establish
a valuation allowance, which would affect our net income in the period in which the change occurs. The ultimate realization of certain other
deferred tax assets is dependent on our ability to carry forward losses and tax credits. If changes in the tax laws occur that inhibit our ability to
carry forward or back operating losses or tax credits, we will recognize the effect on our deferred tax assets in the results of operations of the
period that includes the enactment date of the change. Furthermore, we measure our deferred tax assets and liabilities using the enacted tax laws
expected to apply to taxable income in the years in which temporary differences are expected to be recovered or settled. If tax laws change, we
will recognize the effect on our deferred tax assets and liabilities in the results of operations of the period that includes the enactment date of the
change. In addition, the calculation of our tax liabilities involves dealing with uncertainties in the application of complex tax regulations. We
expect to be subject to income tax audits in all of the jurisdictions in which we operate and, as a result, must also assess exposures to any
potential issues arising from tax audits of current and prior year s filings. Accordingly, we must assess potential exposures and, where necessary,
provide accruals for the estimated amount to settle those exposures. To the extent that we establish accruals, our provision for income
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taxes would be increased. We will reverse the liability and recognize a tax benefit during the period in which we determine that the liability is no
longer necessary or record an additional charge in our provision for taxes in the period in which we determine that the recorded tax liability is
less than required.

Effective July 1, 2007, the first day of our fiscal 2008 year, we will be required to adopt Financial Accounting Standards Board (the FASB )
Interpretation 48, Accounting for Income Tax Uncertainties (FIN 48). In July 2006, the FASB issued FIN 48 which defines the threshold for
recognizing the benefits of tax return positions in the financial statements as more-likely-than-not to be sustained by the taxing authority. The
recently issued literature also provides guidance on the recognition, measurement and classification of income tax uncertainties, along with any
related interest and penalties. FIN 48 also includes guidance concerning accounting for income tax uncertainties in interim periods and increases
the level of disclosures associated with any recorded income tax uncertainties. FIN 48 is effective for fiscal years beginning after December 15,
2006. The differences between the amounts recognized in the statements of financial position prior to the adoption of FIN 48 and the amounts
reported after adoption will be accounted for as a cumulative-effect adjustment of the beginning balance of retained earnings. The Company is
currently evaluating the impact, if any, of adopting the provisions of FIN 48 on its financial position and results of operations.

Accrued Warranty Obligation. We generally offer a one-year warranty covering parts and labor on all our products, with the option to
purchase extended warranties. We are also subject to laws and regulations in the various countries in which we sell regarding vendor obligations
to ensure product performance. At the time we recognize product revenue, we determine the accrued warranty expense for the future cost of
meeting our obligations under the standard warranties by considering our historical experience with the costs of meeting these obligations. The
accrual is reviewed regularly and periodically adjusted to reflect changes in warranty cost estimates based on actual claims. If the future costs of
meeting these obligations differ from our historical experience, additional accruals for warranty obligations or adjustments to reserves previously
estimated may be required. The provision for future warranty costs is included in cost of revenue in our statement of operations.

Allowance for Doubtful Accounts. We determine our allowance for doubtful accounts by making our best estimate considering our historical
accounts receivable collection experience, changes in customer payment terms and other recent information that we have concerning the current
status of our accounts receivable. If future conditions cause our collections experience to change or if we later obtain different information about
the status of any or all of our accounts receivable, additional allowances or recoveries of allowances may be required. We record provisions or
recoveries for doubtful accounts receivable in SG&A expenses in our statement of operations.

Stock-Based Compensation. We account for share-based awards under the provisions of Statement of Financial Accounting Standards No. 123
(revised 2004), Share-Based Payment ( FAS No. 123 (R) ). We adopted FAS No. 123 (R) on December 25, 2005, the first interim period
beginning after filing our registration statement on Form S-1 in December 2005. FAS No. 123 (R) requires the measurement and recognition of
the fair value of share-based awards in net income. We adopted FAS No. 123 (R) using the modified prospective transition method. Under the
modified prospective transition method, we record compensation cost for: (a) share-based awards granted prior to, but not yet vested as of
December 25, 2005 (except those granted before April 2004 that were valued at minimum value), based on the grant-date fair value estimated in
accordance with the original provisions of FASB Statement No. 123 ( FAS No. 123 ), and (b) share-based awards granted subsequent to
December 25, 2005, based on the grant-date fair value estimated in accordance with provisions of FAS No. 123 (R). We recognize compensation
cost over the requisite service period of share-based awards, usually the vesting period of the awards. The fair value of share-based awards
granted after the adoption of FAS No. 123(R) is amortized using the straight-line method. Share-based awards for which we currently recognize
stock-based compensation expense include stock options, restricted stock units, and unvested restricted shares.

Prior to December 25, 2005, we accounted for share-based awards in accordance with APB No. 25 ( APB No. 25 ), and related Interpretations, as
permitted by FAS No. 123. Under APB No. 25, compensation cost was

29

Table of Contents 40



Edgar Filing: NEXTEST SYSTEMS CORP - Form 10-K

Table of Conten

recognized based on the difference, if any, between the then fair value of the Company s common stock on the date of grant and the amount an
employee must pay to acquire the stock. Under FAS No. 123, compensation cost was amortized on a graded vesting basis in accordance with
FASB Interpretation No. 28. Under FAS No. 123(R), we continue to amortize awards granted prior to the adoption of FAS No. 123(R) using the
graded vesting method.

During the year-ended June 30, 2007, we granted restricted stock units and unvested restricted shares in addition to stock options. The fair value
of restricted stock units and unvested restricted shares is calculated based on the fair market value of our common stock at the date of grant. The
fair value of our stock options is estimated using the Black-Scholes option-pricing model. The Black-Scholes option-pricing model was
developed for use in estimating the fair value of short-lived exchange traded options that have no vesting restrictions and are fully transferable.
This model requires the input of highly subjective assumptions, including the expected stock price volatility, the estimated life of each award,
the risk-free interest rate, and the expected dividend yield. The expected volatilities are based on a peer group of companies because there is not
adequate historical data for our own stock. The expected life of the stock options issued prior to the adoption of FAS No. 123 (R) was the
weighted average period of time that options granted were expected to be outstanding giving consideration to historical exercise patterns. The
expected life of options issued after the adoption of FAS No. 123 (R) is determined utilizing the simplified method as set forth in Staff
Accounting Bulletin No. 107. The risk-free rate is based on the U.S. Treasury yield curve in effect at the time of grant for periods corresponding
with the expected life of the options. The dividend yield used is zero based on the fact that the Company has never paid cash dividends and has
no present intention to pay cash dividends. As required by FAS No. 123 (R), we estimate expected forfeitures and are recognizing compensation
costs only for those stock-based compensation awards expected to vest. Changes in these assumptions may have a significant impact on the
results of operations.

Results of Operations

Our operating results have fluctuated significantly from period to period in the past and are likely to do so in the future. The following table sets
forth certain operating data as a percentage of net revenue for the periods indicated:

Years Ended
June 30, June 24, June 25,
2007 2006 2005

Net revenue 100.0% 100.0% 100.0%
Cost of revenue 47.2 48.1 52.7
Gross profit 52.8 51.9 473
Operating expenses:
Research and development 12.3 9.6 13.7
Selling, general and administrative 30.5 24.7 35.2
Total operating expenses 42.8 343 48.9
Income (loss) from operations 10.0 17.6 (1.6)
Interest and other income, net 4.3 1.4 0.3
Income (loss) before income taxes 14.3 19.0 (1.3)
Income tax (provision) benefit 4.5) (6.4) 0.7
Net income (loss) 9.8 12.6 (0.6)
Accretion of Series B preferred stock redemption value (8.8) 9.0)
Net income (loss) available to common stockholders 9.8% 3.8% (9.6)%
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Executive Summary

In fiscal 2007 our net revenue decreased from the prior year and demonstrated a higher degree of quarterly fluctuations than we had experienced
in the recent past. Prior to the second fiscal quarter of 2007 we had realized sequential quarterly revenue increases for the previous six quarters.
Gross margin was positively impacted by reduced warranty costs as the company benefited from actual warranty claim rates that were better
than previously forecasted and an improvement in net inventory write-down s in fiscal 2007 compared to fiscal 2006. These benefits to our gross
margin were partially offset, however, by an increase in cost of manufacturing of products expressed as a percentage of net revenue due to the
lower volume levels.

Our operating expenses in fiscal 2007 compared to operating expenses in fiscal 2006 have increased in both absolute dollars and as a percentage
of net revenue. We continue to invest in research and development activities to develop future products and enhance our existing products; grow
our global sales and marketing capabilities to support and expand our customer base; and increase our administrative capabilities due to the
increased compliance requirements of being a public company. There can be no assurance that, as our net revenue fluctuates in the future, we
will be able to manage these expenses in relation to future revenue fluctuations.

Net Revenue.
Years Ended Change
June 30, June 24, June 25, 2007 vs. 2006 vs.
(dollars in thousands) 2007 2006 2005 2006 2005
Net Revenue $79,721 $ 87,669 $ 48,447 9.1)% 81%

The decrease in net revenue in fiscal 2007 was primarily due to decreased shipments of our Magnum system and was largely driven by the
ordering patterns of several large customers. The Magnum products comprised 76% of net sales in fiscal 2007 compared to 81% of net sales in
fiscal 2006. We believe the Magnum product will continue to provide the majority of our product revenue. The overall decrease in net revenue
for fiscal 2007 reflected a decrease in the number of systems sold in 2007 compared to 2006. The average system price increased slightly due to
an increase in the average testing capacity of the Magnum systems sold and was partially offset by a higher mix of lower price per system
Maverick systems.

The increase in net revenue in fiscal 2006 was primarily due to increased shipments of our Magnum systems to flash memory manufacturers
which grew from 44% of our net revenue for 2005 to 81% of our net revenue for 2006. The overall increase in net revenue for 2006 reflected a
significant increase in the average testing capacity per system sold and an 11% increase in the number of systems sold in 2006 compared to
2005. The average price per system sold in 2006 increased approximately 66% due to a higher mix of larger capacity systems sold as compared
to 2005.

The following table provides customers that contributed 10% or more of net revenue during fiscal years 2007, 2006 and 2005:

Years Ended
June 30, June 24, June 25,
Customer 2007 2006 2005
SanDisk 37% 29% 16%
Samsung 18% 15% 19%
Atmel 11% 11% 34%
Hynix * 18% *

* Less than 10% of net revenue in the period.
Customers representing a significant portion of any period s net revenue will vary due to specific test capacity requirements of the customer. We
expect that three or four customers will continue to provide a majority of our net revenue in any particular period.
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Net revenue by geographic region is based upon the ship to or first in-use destination and was as follows:

Years Ended
Net Revenue by Geographic Region: June 30, 2007 June 24, 2006 June 25, 2005
(dollars in thousands)
North America, primarily United States $ 19,572 245% $ 15,460 17.6% $20,107 41.5%
Asia/Pacific 57,781 72.5 68,331 77.9 23,673 48.9
EMEA (Europe, Middle East and Africa) 2,368 3.0 3,878 4.5 4,667 9.6
Total $79,721 100.0% $87,669 100.0% $48,447 100.0%

Net revenue from the Asia/Pacific region decreased slightly in fiscal 2007 compared to fiscal 2006 due to the decreased sales of the Magnum
product flash memory manufacturers in that region. Revenue by geographies will vary due to the timing of capacity additions by particular
customers and the customer locations where the capacity is being added. We believe the Asia/Pacific region will continue to be a major
geographic source of our revenue.

Net revenue from the Asia/Pacific region increased significantly in fiscal 2006 as compared to fiscal 2005 due to increased sales of our Magnum
product to flash memory manufacturers in that region, as discussed above. North America and EMEA revenue decreased largely due to the
reduction in Atmel Corp. revenue for shipments to its global locations.

Cost of Revenue and Gross Profit.

Years Ended Change
June 30, June 24, June 25, 2007 vs. 2006 vs.
(dollars in thousands) 2007 2006 2005 2006 2005
Gross Profit $42,085 $ 45,508 $22,920 (7.5)% 98.6%
% of Net Revenue 52.8% 51.9% 47.3%

Gross profit as a percentage of net revenue increased 0.9 percentage points in fiscal 2007 as compared to fiscal 2006. A reduction in warranty
expense, primarily resulting from better than forecasted actual claim experience, accounted for 0.5 percentage points of the improved margin. In
addition, the write-down of excess and obsolete inventory, net of the benefit from sales of previously written-down inventory contributed to the
improved results by 0.7 percentage points. Inventory provisions for the years ended June 30, 2007 and June 24, 2006 were $1.7 million and $1.1
million, respectively. The benefit from sales of previously written-down inventory for the years ended June 30, 2007 and June 24, 2006 was $1.4
million and $0.4 million, respectively. Unfavorable absorption of fixed and semi-fixed costs of revenue as a result of lower net revenue partially
offset the favorable effect of the lower warranty expense and lower net inventory provisions.

Gross profit increased $22.6 million in fiscal 2006 as compared to fiscal 2005. Approximately $18.6 of the increase resulted from the $39.2
million increase in net revenue in fiscal 2006 as compared to fiscal 2005 and approximately $4.0 million resulted because of higher absorption
of fixed costs. Gross profit as a percentage of net revenue increased 4.6 percentage points in fiscal 2006 as compared to fiscal 2005. Favorable
absorption of fixed and semi-fixed costs of revenue as a result of higher net revenue and related volume provided an increase of approximately
3.3 percentage points in gross margin and reductions in material costs provided an increase of approximately 0.3 percentage points in gross
margin in fiscal 2006 as compared to fiscal 2005. The material cost improvements resulted from price decreases due to higher volume purchases
of components and parts. In addition, in fiscal 2006, the provision for inventory write-downs, net of the benefit from sales of previously
written-down inventory, was less due to the growth in revenue and improved management of inventory. The benefit from sales of previously
written-down inventory was $0.4 million and $0.6 million in fiscal 2006 and 2005, respectively.
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Gross profit as a percentage of revenue will vary depending upon the mix of customers and size of systems in a particular period. We believe
that as we attempt to win more market share for our testers, we will experience pricing pressures that we may not be able to offset by improved
absorption or reduced material cost resulting in a lower gross profit as a percent of net revenues. If net revenue declines, we may not be able to
reduce manufacturing costs or reduce material costs at the same rate of decline resulting in lower gross margin.

Research and Development.

Years Ended Change
June 30, June 24, June 25, 2007 vs. 2006 vs.
(dollars in thousands) 2007 2006 2005 2006 2005
Research and Development ( R&D ) $9,817 $ 8,394 $ 6,657 17.0% 26.1%
% of Net Revenue 12.3% 9.6% 13.7%

The increase in R&D expense in fiscal 2007 as compared to fiscal 2006 primarily consists of $1.5 million related to compensation expense for
ten additional engineers added during the year, $0.3 million increase in engineering expense related to the new platform and product
enhancements, offset by a $0.4 million decrease in R&D management bonus expense due to the reduction in operating results driven by the
reduction in net revenue.

The increase in R&D expense in fiscal 2006 as compared to fiscal 2005 primarily consists of $0.6 million related to compensation expense for
seven additional engineers added during the year; $0.5 million increase in R&D management bonus expense in the fiscal 2006 period due to
improved operating results and $0.4 million increase in stock based compensation related to options issued in September 2005, later modified in
December 2005, and the impact of the implementation of FAS No. 123 (R) in January 2006.

We believe that we will continue to invest in R&D in future periods to support ongoing enhancements and increased research engineering
activities for new products. These costs may be partially offset by reduced engineering support required on the existing products, including
Maverick and released Magnum platforms. There can be no assurance that net revenue will increase at a rate equal to or greater than the amount
that will be required for R&D expenditures.

Selling, General and Administrative.

Years Ended Change
June 30, June 24, June 25, 2007 vs. 2006 vs.
(dollars in thousands) 2007 2006 2005 2006 2005
Selling, General and Administrative ( SG&A ) $ 24,298 $ 21,666 $ 17,067 12.2% 27.0%
% of Net Revenue 30.5% 24.7% 35.2%

The increase in SG&A expense in fiscal 2007 as compared to fiscal 2006 was caused primarily by increased compensation expense of $2.2
million because of the addition of 14 employees in the Asia/Pacific region to support growth in sales and service activities in the region and 3
sales and service employees in the US; an increase of $1.4 million in costs related to becoming a public company primarily related to franchise
taxes, increased director s and officer s insurance premiums and the cost of compliance with the Sarbanes-Oxley Act of 2002 and a $0.7 million
increase in general selling costs. These increases were partially offset by a $1.4 million reduction in external and internal commission expense
resulting from net revenue being below plan and the shift of sales from external agents to the internal sales force in the Asia/Pacific region and a
$0.5 million reduction in the management bonus accrual in fiscal 2007 due to reduced profitability of the Company.

The increase in SG&A expense in fiscal 2006 as compared to fiscal 2005 was caused primarily by increased compensation expense of $1.3
million because of the addition of 25 employees in Asia/Pacific to support growth
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in sales and service activities to that region and six sales and service employees in the U.S.; an increase in commission expense of $1.4 million
related to the increase in net revenue; an increase of $0.8 million for management bonus accrual in fiscal 2006 period due to profitability which
did not exist in the fiscal 2005 period; an increase of $0.5 million in stock-based compensation expense due to options awarded in September
2005, later modified in December 2005, and the impact of the implementation of FAS No. 123 (R) in January 2006 and an increase $0.6 million
in legal, audit and accounting services. These increases were partially offset by a $0.5 million decrease in IPO related costs. In the March 2006
quarter we incurred $0.4 million of selling stockholders expenses paid by us in connection with our successful IPO in March 2006 as compared
to $0.9 million of cost written off in fiscal 2005 in connection with the formal withdrawal of our original initial public offering in January 2005.

We expect SG&A will increase in future periods as we continue our international expansion and grow our administrative capabilities. The mix
of the source of revenue and its implication on commission expense may either add to, or offset to some extent those additional expected costs.

Interest and Other Income, Net.

Years Ended Change
June 30, June 24, June 25, 2007 vs. 2006 vs.
(dollars in thousands) 2007 2006 2005 2006 2005
Interest and Other Income, Net $3,419 $ 1,248 $ 153 174.0% 715.7%
% of Net Revenue 4.3% 1.4% 0.3%

The increase in interest and other income, net in fiscal 2007 was caused by higher average cash balance invested throughout fiscal 2007
compared to fiscal 2006. The higher cash balance originated primarily from $59.0 million in proceeds from the initial public offering in March
2006. The proceeds were invested for the full year in fiscal 2007 compared with a partial year in fiscal 2006.

The increase in interest and other income, net in fiscal 2006 was caused by higher average cash balance invested due to the $59.0 million
proceeds from the initial public offering, and higher interest rates in fiscal 2006 as compared to fiscal 2005.

Income Tax (Provision) Benefit.

Years Ended
June 30, June 24, June 25,
(dollars in thousands) 2007 2006 2005
Income Tax (Provision) Benefit $(3,572) $ (5,608) $ 339
Effective Tax (Provision) Benefit Rate (31.4)% (33.6)% 52.1%

The effective tax rate in fiscal 2007 was lower than the statutory rate primarily due to the benefit arising from the research and development tax
credits and export tax benefit.

The effective tax rate in fiscal 2006 was lower than the statutory rate primarily due to the benefit arising from the export tax benefit and research
and development tax credits. In fiscal 2005, we had a loss before tax and recorded a benefit for income tax because we had determined that it
was probable that we would have future taxable income and therefore could realize any related net deferred tax assets. Our tax benefit in fiscal
2005 exceeded our statutory rate primarily as a result of the impact of state research and development credits partially offset by stock-based
compensation related to tax qualified incentive stock options.

Accretion of Series B Preferred Stock Redemption Value. We recorded Series B Preferred accretion of $7.8 million in fiscal 2006 as compared to
$4.3 million in fiscal 2005. The Series B Preferred was being accreted to its
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estimated redemption value of $56.0 million at March 21, 2006 (the date it converted to common stock) compared to its estimated redemption
value of $38.4 million at June 25, 2005. In both periods the redemption date it was being accreted to was November 2006. The Series B
Preferred was automatically converted to common shares in conjunction with our IPO and therefore the accretion ceased in March 2006.

Liquidity and Capital Resources

As of June 30, 2007, we had cash and cash equivalents of $54.9 million and working capital of $111.2 million. As of June 24, 2006, we had cash
and cash equivalents of $68.7 million and working capital of $100.8 million. The decrease in cash flows for the year ended June 30, 2007 is
primarily due to the investment of $28.4 million, net of sales and maturities, of proceeds from our March 2006 initial public offering into
short-term investments, partially offset by $13.9 million of cash generated from operating activities.

In December 2006, the Company signed a 5 year sublease agreement and a 5 year master lease agreement, that begins at the end of the sublease,
under which the Company agreed to lease a 128,000 square foot building located at 5345 Hellyer Avenue, San Jose, California. Subsequent to
executing the lease, the Company petitioned the City of San Jose and had the address changed to 875 Embedded Way, San Jose, California. The
Company and its landlord are constructing improvements at the building to prepare the leased premise for its intended use. Cash expenditures for
the improvements are expected to total $7.9 million and will be made during the first half of fiscal 2008. The landlord has provided a tenant
improvement allowance of up to $1.8 million.

Cash Flows from Operating Activities

Net cash provided by operating activities of $13.9 million during fiscal 2007, consisted of (in thousands):

Net income $ 7,817
Non-cash charges (credits):

Depreciation and amortization 1,527
Provision for inventory write-downs 1,728
Stock-based compensation 2,043
Excess tax benefit from stock plans (783)
Deferred tax benefit (372)
Change in other working capital accounts 1,946
Net cash flows provided by operating activities $ 13,906

Significant changes in assets and liabilities during the year ended June 30, 2007, included in the $1.9 million change in other working capital
accounts above, were a $10.6 million decrease in accounts receivable due to the timing of sales, and a $2.3 million increase in accounts payable.
These sources of cash were partially offset by a $5.0 million increase in prepaid expenses, taxes and other current assets primarily due to a $4.5
million increase in prepaid taxes, a $2.5 million increase in inventory, and a $3.3 million decrease in deferred income due to decreased sales
activities.

Our inventory turns at June 30, 2007 were 1.1 as compared to 2.2 at June 24, 2006. The decrease in inventory turns in fiscal 2007 as compared to
the fiscal 2006 period resulted because we had reduced inventory purchases in late fiscal 2005 and our growth rate of net revenue initially
exceeded the rate of increase in inventory purchases for the fiscal 2006 period. Nevertheless, we are taking steps to improve inventory turns at
the current level of revenues over the next several quarters.

Days sales outstanding in our accounts receivable at June 30, 2007 were 39 days as compared to 58 days at June 24, 2006. Days sales
outstanding in accounts receivable varies significantly due to the timing of shipments during the period and changes in deferred product revenue
and customer deposits. We continue to monitor outstanding accounts receivable and aggressively pursue cash collections.
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In general, our ability to generate positive cash flows from operations is dependent on our ability to generate revenue and related cash on a
timely basis, while maintaining an efficient cost structure. As a result, sales volume is the most significant uncertainty in our ability to generate
cash flows from operations. However, as sales increase, we will use cash for inventory and accounts receivable before it is converted to cash and
cash equivalents, thereby putting pressure on our cash balances during periods of high revenue growth. We believe that our business strategies
will allow us to generate future sales that, combined with our existing cash and cash equivalents, will be sufficient to fund our business for the
next 12 months.

Cash Flows from Investing Activities

Cash used in investing activities was $29.4 million in the year ended June 30, 2007 compared to $0.5 million provided by investing activities in
the year ended June 24, 2006. During the year ended June 30, 2007, we invested $28.4 million, net of sales and maturities, in short-term
investments to increase our yield on our excess cash without a significant increase in our investment risk.

Cash Flows from Financing Activities

Cash provided by financing activities was $1.7 million in the year ended June 30, 2007 compared to $59.1 million in the year ended June 24,
2006. Cash provided by financing activities in the year ended June 30, 2007 consisted of $0.9 million of proceeds from stock option exercises
and $0.8 million of excess tax benefits from our stock-based compensation plans.

We believe that our current cash balances, combined with future cash flows from operations will be sufficient to meet our anticipated cash needs
for operations for the next 12 months. However, a large acquisition of a complementary business, products, or technologies, or a material joint
venture, could require us to obtain additional equity or debt financing, which may not be available on acceptable terms, or at all. No such
activities are anticipated at this time. We are unaware of any known material trends or uncertainties that may require us to make cash
management decisions that will impair our operating capabilities during the next year.

We have not used off-balance sheet financing arrangements, issued or purchased derivative instruments linked to our stock, or used our stock as
a form of liquidity. We have a $10,000,000 maximum revolving credit facility based on certain qualifying accounts receivable with a financial
institution that expires on July 28, 2008, bearing interest at the bank s prime rate per annum. The interest rate at June 30, 2007 was 8.25%. The
agreement, which is collateralized by our assets, contains a minimum net worth covenant and other restrictions. As of June 30, 2007, there have
been no borrowings under the line of credit, and we were in compliance with the covenant and other restrictions.

Contractual Obligations

The following table summarizes, as of June 30, 2007, the timing of future cash payments due under certain contractual obligations.

Payments Due In

2-3 4-5 More than
Total 1 year years years 5 years
(in thousands)
Operating lease obligations $21,140 $ 2,300 $3,188 $3,510 $ 12,142
Purchase obligations (1) 5,650 5,650
Total $ 26,790 $ 7,950 $3,188 $3,510 $ 12,142

(1) Purchase obligations represent costs to construct improvements at the Company s new headquarters at 875 Embedded Way, San Jose,
California which we plan to occupy beginning in November 2007. As part of the
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master lease agreement, the landlord has provided a $1.8 million tenant improvement allowance for a portion of the construction costs.

Purchase obligations as disclosed above represent the cost of improvements to be paid in fiscal 2008, less the amount of the tenant

improvement allowance, and excludes amounts included in our Consolidated Balance Sheet as current liabilities at June 30, 2007.
Recently Issued Accounting Standards

In July 2006, the FASB issued FASB Interpretation 48, Accounting for Income Tax Uncertainties (FIN 48). FIN 48 defines the threshold for
recognizing the benefits of tax return positions in the financial statements as more-likely-than-not to be sustained by the taxing authority. The
recently issued literature also provides guidance on the recognition, measurement and classification of income tax uncertainties, along with any
related interest and penalties. FIN 48 also includes guidance concerning accounting for income tax uncertainties in interim periods and increases
the level of disclosures associated with any recorded income tax uncertainties. FIN 48 is effective for fiscal years beginning after December 15,
2006. The differences between the amounts recognized in the statements of financial position prior to the adoption of FIN 48 and the amounts
reported after adoption will be accounted for as a cumulative-effect adjustment of the beginning balance of retained earnings. We are evaluating
the impact, if any, of adopting the provisions of FIN 48 on our financial position and results of operations.

In May 2007, the FASB issued FSP FIN No. 48-1, Definition of Settlement in FASB Interpretation No. 48. FSP FIN No. 48-1 provides guidance
on how a company should determine whether a tax position is effectively settled for the purpose of recognizing previously unrecognized tax
benefits. FSP FIN No. 48-1 is effective upon initial adoption of FIN No. 48 which we will adopt in the first quarter of fiscal 2008.

In September 2006, the Securities and Exchange Commission (SEC) issued Staff Accounting Bulletin No. 108, Considering the Effects of Prior
Year Misstatements when Quantifying Misstatements in Current Year Financial Statements (SAB 108), to address diversity in practice in
quantifying financial statement misstatements. SAB 108 requires us to quantify misstatements based on their impact on each of its financial
statements and related disclosures. SAB 108 was effective as of the end of our 2007 fiscal year, allowing a one-time transitional cumulative
effect adjustment to retained earnings as of June 24, 2006 for errors that were not previously deemed material, but are material under the
guidance in SAB 108. Adoption of SAB 108 did not have an impact on our financial statements.

In September 2006, the FASB issued Statement of Financial Accounting Standards No. 157 (SFAS No. 157), Fair Value Measurements, which
defines fair value, establishes a framework for measuring fair value, and expands disclosures about fair value measurements. The provisions of
SFAS No. 157 are effective as of the beginning of our 2009 fiscal year. We are currently evaluating the impact, if any, of adopting SFAS

No. 157 on our financial statements.

In February 2007, the FASB issued Statement of Financial Accounting Standards ( SFAS ) No. 159, The Fair Value Option for Financial Assets
and Financial Liabilities  including an amendment of SFAS No. 115. SFAS No. 159 allows companies to choose, at specified election dates, to
measure eligible financial assets and liabilities at fair value that are not otherwise required to be measured at fair value. Unrealized gains and
losses shall be reported on items for which the fair value option has been elected in earnings at each subsequent reporting date. SFAS No. 159

also establishes presentation and disclosure requirements. SFAS No. 159 is effective for fiscal years beginning after November 15, 2007 and will
be applied prospectively. We are currently evaluating the impact, if any, of adopting SFAS No. 159 on our financial statements.
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ITEM 7A. QUANTITATIVE AND QUALITATIVE DISCLOSURES ABOUT MARKET RISK
Investment and Interest Rate Risk

The primary objective of our investment activities is to preserve principal while at the same time maximizing the income we receive from our
investments without significant risk of loss. As of June 30, 2007, our cash balance is primarily in checking and money market accounts. Our
cash equivalents and short-term investments are maintained with high quality financial institutions. To minimize our exposure to interest rate
market risk, we have in the past limited the maturities of our fixed rate investments to relatively short periods of time. Due to the short-term
nature of these instruments, it is not anticipated that a 10% change in market interest rates would have a material adverse impact on the total
value of our investment portfolio as of June 30, 2007.

Foreign Currency Risk

We have international operations and are, therefore, subject to foreign currency rate exposure. To date, our exposure to exchange rate volatility
has been insignificant. If foreign currency rates were to fluctuate by 10% from rates at June 30, 2007, our consolidated financial position, results
of operations and cash flows would not be materially affected. However, we cannot guarantee that there will not be a material impact in the
future.

ITEM 8. CONSOLIDATED FINANCIAL STATEMENTS AND SUPPLEMENTARY DATA
The Consolidated Financial Statements required by this Item are set forth on the pages indicated at Item 15(a). The unaudited quarterly results of
our operations for our two most recent fiscal years required by this Item are included in Item 6, Selected Financial Data .

ITEM 9. CHANGES IN AND DISAGREEMENTS WITH ACCOUNTANTS ON ACCOUNTING AND FINANCIAL
DISCLOSURE

None.

ITEM 9A. CONTROLS AND PROCEDURES

Evaluation of Disclosure Controls and Procedures

Our management, including our Chief Executive Officer and Chief Financial Officer, evaluated the effectiveness of the Company s disclosure
controls and procedures (as defined in Rules 13a-15(e) and 15d-15(e) under the Exchange Act). Based on this evaluation as of June 30, 2007,
our Chief Executive Officer and Chief Financial Officer have concluded that our disclosure controls and procedures were effective.

Management s Report on Internal Control over Financial Reporting

Our management is responsible for establishing and maintaining adequate internal control over financial reporting, as such term is defined in
Exchange Act Rule 13a-15(f) and 15d-15(f). Under the supervision and with the participation of our management, including our Chief Executive
Officer and Chief Financial Officer, we conducted an evaluation of the effectiveness of our internal control over financial reporting based on the
criteria in Internal Control Integrated Framework issued by the Committee of Sponsoring Organizations of the Treadway Commission. Based on
the results of this evaluation, our management concluded that our internal control over financial reporting was effective as of June 30, 2007.

Our management s assessment of the effectiveness of our internal control over financial reporting as of June 30, 2007 has been audited by
PricewaterhouseCoopers LLP, an independent registered public accounting firm, as stated in their report which appears in Item 15 of this Annual
Report on Form 10-K.
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Limitation on Effectiveness of Controls

Because of its inherent limitations, internal control over financial reporting may not prevent or detect misstatements. Also, projections of any
evaluation of effectiveness to future periods are subject to the risk that controls may become inadequate because of changes in conditions, or that
the degree of compliance with the policies or procedures may deteriorate.

Internal control over financial reporting cannot provide absolute assurance of achieving financial reporting objectives because of its inherent
limitations. Internal control over financial reporting is a process that involves human diligence and compliance and is subject to lapses in
judgment and breakdowns resulting from human failures. Internal control over financial reporting also can be circumvented by collusion or
improper management override. Because of such limitations, there is a risk that material misstatements may not be prevented or detected on a
timely basis by internal control over financial reporting. However, these inherent limitations are known features of the financial reporting
process. Therefore, it is possible to design into the process safeguards to reduce, though not eliminate, this risk.

Changes in Internal Control Over Financial Reporting

There were no changes in our internal control over financial reporting that occurred during Nextest s quarter ended June 30, 2007 that have
materially affected, or are reasonably likely to materially effect, our internal control over financial reporting.

ITEM 9B. OTHER INFORMATION
None.
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PART III

ITEM 10. DIRECTORS, EXECUTIVE OFFICERS AND CORPORATE GOVERNANCE OF THE REGISTRANT
For the information required by this Item, see Executive Officers , Section 16(a) Beneficial Ownership Reporting Compliance , and Board of
Directors in the Proxy Statement, which is incorporated herein by reference.

Code of Ethics

We have adopted a code of ethics, containing general guidelines for conducting our business consistent with the highest standards of business
ethics. The code of ethics is designed to qualify as a code of ethics within the meaning of Section 406 of the Sarbanes-Oxley Act of 2002 and the
rules promulgated there under as well as under applicable rules of The Nasdaq Global Market. Our code of ethics is available on the Investor
Relations section of our website (www.nextest.com), which is under the Corporate section of our website. To the extent permitted by regulatory
requirements, we intend to make such public disclosure by posting the relevant material on the Investor Relations section of our website in
accordance with SEC rules.

ITEM 11. EXECUTIVE COMPENSATION
For the information required by this Item, see Executive Compensation in the Proxy Statement, which is incorporated herein by reference.

ITEM 12. SECURITY OWNERSHIP OF CERTAIN BENEFICIAL OWNERS AND MANAGEMENT AND RELATED
STOCKHOLDERS MATTERS

For the information required by this Item, see Security Ownership of Certain Beneficial Holders and Management and Equity Compensation in

the Proxy Statement, which is incorporated herein by reference.

ITEM 13. CERTAIN RELATIONSHIPS AND RELATED TRANSACTIONS AND DIRECTOR INDEPENDENCE
For the information required by this Item, see Certain Relationship and Related Transactions in the Proxy Statement, which is incorporated
herein by reference.

ITEM 14. PRINCIPAL ACCOUNTANT FEES AND SERVICES
For the information required by this Item, see Principal Accountant Fees and Services in the Proxy Statement, which is incorporated herein by
reference.
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PART IV

EXHIBITS AND FINANCIAL STATEMENT SCHEDULES

The following documents are filed as part of this Annual Report on Form 10-K:

1. Financial Statements:

Page
Report of Independent Registered Public Accounting Firm 43
Consolidated Balance Sheets at June 30. 2007 and June 24. 2006 45
Consolidated Statements of Operations for the years ended June 30, 2007, June 24. 2006 and June 25. 2005 46
Consolidated Statements of Stockholders Equity for the vears ended June 30. 2007. June 24, 2006 and
June 25. 2005 47
Consolidated Statements of Cash Flows for the vears ended June 30, 2007, June 24. 2006 and June 25. 2005 49
Notes to Consolidated Financial Statements 50
2. Financial Statement Schedules:

All schedules are omitted because they are either not applicable or the required information is shown in the Consolidated Financial Statements or

notes thereto.

Exhibit

Number
3.1
34
4.1
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10.1
10.2
10.3
10.4
10.5
10.6

10.7
10.8

3.

Exhibits

Description of Document
Amended and Restated Certificate of Incorporation

Amended and Restated Bylaws
Specimen Common Stock Certificate

Informa